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@ Sales and Service 





Only Perfect Circle gives you 


2-WAY POWER PROTECTION! 


solve problem of excessive oil 
consumption past valves! 


New rings and restored valve effi- 
ciency produce higher compression 
pressures —and higher deceleration 
vacuum. Increased vacuum draws 
oil through loose and worn valve 
guides. Stop this loss with new 
Perfect Circle Valve Seals! 


Be sure of customer satisfaction 
—Install Perfect Circle Valve Seals 
on all re-ring and valve jobs. 








7, Perfect Circle 
2-in-1 Chrome Sets 


solve problem of excessive oil 
consumption past pistons! 


2-in-1 Chrome sets provide the 
finest piston rings obtainable! Top 
rings and oil rings are plated with 
thick, solid chrome. Doubles life of 
cylinders, rings, pistons. No tedi- 
ous break-in is necessary, rings are 
pre-seated at factory. 





Be sure of customer satisfaction 
—Install 2-in-1 Chrome sets for 
thousands of extra miles of power 
protection and positive oil control! 


PERFECT_“_CIRCLE 


PISTON RINGS AND POWER SERVICE PRODUCTS 
Hagerstown, Indiana Don Mills, Ontario, Canada 














MOST EMBARRASSING, MIKE / CHEER UP SHERLOCK, 
ee eee te faved I ALMOST KILLED THIS VOLTAGE IT CAN HAPPEN TO ANYONE 
‘ REGULATOR WITH MY OWN WHO DOESN’T REMEMBER 
THAT THERE ARE THREE 


BASIC DIFFERENT TERMINAL 
ARRANGEMENTS 





























MIKE SAVES 
VOLTAGE REGULATOR 








DELCO-REMY AUTO-LITE TYPE A AUTO-LITE TYPE B 
TYPE RD TYPE 8 


ELEMENTARY, 
MY DEAR SHERLOCK 
BLUE STREAK SERVICE 
BULLETIN 95-58 


“TO AVOID A 

FATAL MISCONNECTION, 
BE ON THE LOOKOUT 
FOR THESE VARIATIONS 
IN TERMINAL LOCATIONS. 





YOU, TOO, CAN BE AN IGNITION 

SLEUTH! JUST KEEP YOUR 

EYE ON BLUE STREAK 
SERVICE BULLETINS. 




















FREE: senp ror sAmPLe BLUE STREAK BULLETIN 

95-58 VOLTAGE REGULATOR “INSTALLATION CAUTIONS” 
TO: STANDARD MOTOR PRODUCTS INC. 37-18 NORTHERN BLVD, . 
LONG ISLAND CITY |, NEW YORK. COnce you’re a 


registered BLUE STREAK dealer, you get the 
complete file.) 

















@, 
> 40,000 BUSY 
DEALER SAY, 


TN BLUE STREAK 


UR BUSINESS!” 





REGULATORS * SWITCHES + COILS » CONDENSERS * CONTACT POINTS © WIRE and CABLE 
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**... understands our used 


car problem as well” 


says FRED F. TREMITI, President, 
Harry Apple, Inc., Chrysler-Plymouth Dealer, 
Los Angeles, California 


“There is nothing like doing business with an organization 
that backs up the dealer's needs. In the eight years we 
have been using ComMmerciAL Crepir PLAN, we've 
learned that CommMerciAL Crepir not only helps us sell 
new cars and trucks, but understands our used car 
problem as well. And, just as important, COMMERCIAL 
Crepit backs us up with the kind of service that keeps 
our customers happy. Yes, our salesmen know it pays 
to sell prospects the financing plan, as they sell the car.” 


Commercial Credit dealers 


are successful dealers 





Write or call the nearest CommMercIAL CrepIT CORPORATION 
office for complete information on the benefits of COMMERCIAL 
Crepit Ptan. Why not do it, today? 


A service offered through subsidiaries of the 
Commercial Credit Company, Baltimore . . . Capital 
and Surplus over $200,000,000 . . . offices in principal 
cities of the United States and Canada. 





WHATEVER YOU NEED TO SEAL... 
A PERMATEX PRODUCT DOES IT BEST 


From the champion: Form-A-Gasket Numbers 1, 2 and 3... 
to the newest: Super “300” and Stick-N-Seal, there’s a Permatex sealant 
on which you can depend. That’s because they were engineered to perform 
the best possible job. Every sealing job is different. Some you want to seal 
fast, some slow... some hard, some soft. That’s why you'll want these fine 
products : FORM-A-GASKET NO. 1, 2, and 3... SUPER “300” FORM-A-GASKET... 
STICK-N-SEAL...GASKET CEMENT... PIPE JOINT COMPOUND...GLASS SEALER. 

Send for your copy of the Permatex Catalog ... which tells you how and 
where to use every member of this famous automotive chemical family. 


PERMATEX Ask your jobber or write us. 


PEHRMAT Hs 


COMPANY INCORPORATED 


300 Broadway, Huntington Station, L. I. New York 
Factories: Brooklyn, N. Y. « Kansas City, Kan 
“There’s a Permatex product for every maintenance need” 


SEALING COMPOUNDS + POLISHES AND CLEANERS + RADIATOR PRODUCTS «+ OILS AND LUBRICANTS + HYDRAULIC FLUIDS SERVICE AND REPAIR PRODUCTS 
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Stock only 4 Spicer Universal Joint 
Replacement Kits and you can service 
Universal Joints on 85% of all cars 


FREE 


An attractive 4-Kit display 


Complete installation instructions 


Easy-to-read application sheet 


CONTACT YOUR LOCAL DISTRIBUTOR OF SPICER PRODUCTS FOR FURTHER DETAILS 


DANA CORPORATION 
STANDARD EQUIPMENT DIVISION 
253 Waggoner Boulevard * Toledo 1, Ohio 


T. J. CONNORS, JR., SUPERVISOR OF 
AUTOMOTIVE EQUIPMENT, 

CONN, RAILWAY & LIGHTING 
COMPANY, WRITES: 


‘‘HELI-COIL INSERTS 


SAVE US 


$315 Per Engine”’ 


Operating 253 buses in five cities, Mr. Connors’ com- 
pany follows the most advanced engineering practice 
in reducing maintenance and repair costs. In reconditioning 
aluminum upper crankcases of gasoline engines, his company 
uses Heli-Coil Inserts ... with major savings. 
Mr. Connors writes: 
“For permanently repairing worn and stripped threads in 
116 holes in each casting with Heli-Coil Stainless Steel 
Inserts it costs us only $85.00 per engine—including labor. 
That’s a big saving over the $400.00 it would cost for a 
new casting.” 
Heli-Coil Stainless Steel Inserts may offer you comparable sav- 
ings. They are stocked nationally by automobile and industrial 
distributors. Write for full information and distributor list. 
*Reg. U. S. Pat. Off. 


¢: > nett. COIL CORPORATION 
3002 SHELTER ROCK LANE, DANBURY, CONN. 


In Canada: W.R. Watkins Co., Ltd., 41 Kipling Ave., S., Toronto 18, Ont. 
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i 4 
n i med 
the tools ao ail Ban — 


pe ape throttle Lin 
me 


. ata! 
sucgments On” — 
o_o Now: BIG PROFITS 
ul yet 


mERCOMATIC YNAFLOW in Simple, Easy-To-Do 


PO aT sTRATOFL AUTOMATIC TRANSMISSION 
F Power ite 


+. and 
= cqunannesie timc gee ADJUSTMENTS 


+ eting Tool 
adjusting °° 
pent mechanisms. 


OR— 
there of’ 


e Throttle Linkage 
Tools only. 


Over 33 million cars today are equipped with Auto- 

matic Transmissions — don’t miss this great service 
automatic opportunity. You can make external adjustments on 
every Automatic Transmission with the Tools you get 
on this new Tool Board. It starts you off right in a 
profitable business. And, all adjustments can be 
made without disassembling or dropping the Trans- 
. Band Adjust mission. ‘“How-To-Do-It” illustrated instructions 

dthe coupon are included with each Tool. 
Sen he facts! 

gett 


other new 
a a Tool Boards «+: 


adjustment 


ment Tools only: 


Keep this profitable work in your own Shop... 

Automatic Transmission adjustments, plus extra 

=< ~————-—------ 5 sales of Transmission oils, add up to real money for 

MAIL THIS YOU! Call your Jobber TODAY — find out how in- 

expensively and quickly you can put these Tools to 

New Britain Hand Tools work. The New Britain Machine Co., New Britain, 
The New Britain Machine Co., Dept., MA-2 


it Conn. 
New Britain Conn. 





Please send me FREE illustrated catalogs 
with complete instructions for the adjust- 
ment of all Aytomatic Transmissions. 





Address 








NEW BRITAIN » CONNECTICUT H A N D TO @) LS 


6 Circle 351 on Inquiry Card, facing 3rd Cover Chilton's MOTOR AGE @ February 1959 


City Zone State 




















Turning Dull Month into a Profitable Season 


_ for those errands of mercy, 
freezeups, hard starting and the like, 
the next thirty days can be cold and dull. Cold 
as an old-maid’s kiss; dull as her company on 
a Saturday night date. 

However, nothing can be less romantic 
(and less profitable) than a cold and empty 
shop. To keep busy and keep warm, here’s 
something you can do. 

Do some planning and thinking. Set your 
goals for a profitable spring season ahead. 
Take inventory of what you have and what 
you need. House clean the place and get your 
equipment in proper working condition. Get 
your books in order. Do some reading. Look 
for the merchandising ideas that you can use 
to build business that is sure to come to those 
who work for it 


Are Youa Taz Collector? 


Car dealers are. When a new ear is sold, 
taxes represent nearly a quarter of the cost 
the buyer pays for the average low-priced 
car. This was pointed out last month by 
Robert J. Eggert, Ford Motor Company’s 
marketing research manager. 

3ased on Automobile Manufacturers Assn. 
and other related data, the marketing special- 
ist pointed out this fact the consumer 
spending $2,500 for a low-priced car pays 
$600 in taxes. 

Mr. Eggert said that the biggest single item 
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was the “present discriminatory excise tax of 
10 per cent.” That amounts to $200 of the 
average $2,500 purchase price. 

“Property, income and other miscellaneous 
taxes on the manufacturer add $150 and taxes 
in the price of purchased materials and parts 
add another $140,” Mr. Eggert added. 

Further, ““At the dealer level, property, in- 
come and miscellaneous taxes add $20 and 
then the consumer pays $90 for state sales 
tax, license and title fees.” 


Measure of a Man 


We are indebted to the WALL STREET 
JOURNAL for permission to reprint the fol- 
lowing bit of wisdom by Gordon H. Taggart; 

I wish I were big enough to honestly admit 


ail my short-comings; broad enough to accept 
flattery without it making me arrogant; tall 
enough to tower above deceit; strong enough 
to treasure love; brave enough to welcome 
criticism; compassionate enough to under- 
stand human frailties; wise enough to recog- 
nize my mistakes; humble enough to appre- 
ciate greatness; staunch enough to stand by 
my friends; human enough to be thoughtful 
of my neighbor and righteous enough to be 
devoted to the laws of God. 


Faithfully yours, 


Fuh Elida 





Not all bonded brake shoes 


Whats more, there's nothing cheap about cheap bonded 


shoes—for sooner or later they cost you customers! 


Right at this moment, down some back alley in an 
old garage, the fast-buck boys are cooking up a mess 
of linings and slapping them on shoes. In just a 
couple more hours they’ll be peddling these murder 
weapons . . . at what looks like a very attractive 
price. We don’t think you’ll buy. You want to keep 
your customers safe and satisfied .. . and you can’t 
with cheap, untested, bonded brake shoes. You 
need Raybestos to do a good job that means 
repeat business. 

Today only the very best linings can hold up 
under the brutal attack of heat and wear on high- 
speed turnpikes and in jam-packed, stop-and-go 
city traffic. That’s why Raybestos Contour Ground 
Lined Brake Shoes are the product of the finest 
materials and methods that ceaseless research by 
skilled specialists can develop. That’s why only 
Ray bestos is good enough for you and your customers. 


AMERICA’S BIGGEST 


Each brake shoe is shear tested to assure strength of bond 


Illustrated is the new 1959 Chevrolet 
brake shoe with “fire band groove” 
to dissipate heat. Now available. 


RELINE WITH 


SELLING FRICTION MATERIAL 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. 


RAYBESTOS-MANHATTAN, INC., Brake Linings + Brake Blocks + Brake Fluid +» Clutch Facings + Industrial Rubber * Mechanical Packings 
Asbestos Textiles + Engineered Plastics » Sintered Metal Products « Rubber Covered Equipment + Laundry Pads and Covers + Abrasive and 


Diamond Wheels « Industrial Adhesives + Bowling Balls 
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are as Safe as — 


WHY RANK RAYBESTOS LINED BRAKE SHOES 
ABOVE ALL THE REST? RAYBESTOS 
SEE FOR YOURSELF—MAKE THIS COMPARISON TEST! 








Approved by the United States Government under lined brake shoe specification 
No. KKK-B-00640 


Produced by a basic manufacturer of brake shoes 


* 


Produced by a basic manufacturer of bonding cements 

Produced by a basic manufacturer of brake lining 

Laboratory-tested on dynamometers 

Proving ground tested on one of the largest company owned test fleets 
Contain no drum-scoring wire backed linings 


Every shoe shear tested for bond strength 


SPP Fr 2 Pp 
mx KK KK KK 


Ground as follows to meet vehicle manufacturers’ specifications: 
a. Standard Contour Ground 
b. Contour Anchor Ground 
c. Contour Cam Ground 


For use on power or manually operated brakes 

Linings made by 8 different manufacturing processes 

Right combination of linings for each make and model car 

Produced by supplier of brake linings to original equipment vehicle manufacturers 
Branded with manufacturer’s name, number and shoe position 

Come in sealed boxes for customer protection 


Reduce your overall investment in cores 


x mK KK KK KK 


Give maximum coverage with minimum inventory, yet have no improper 
substitutions 


Bonded under factory specifications and supervision 
Linings properly positioned on shoes 


Acclaimed the first choice of car owners and the trade in independent surveys 


x KK 


Advertised to car owners in national magazines and on network radio 

















If you would like a large-size copy of this important comparison chart for your own ready 
reference, write Raybestos Division of Raybestos-Manhattan, Inc., Bridgeport 2, Conn, 


CHECK THE WAYS RAYBESTOS HELPS YOU SELL 


Mammoth A-board detours traffic your 
way, helps you take full advantage of 
the famous 


| BRAKE SERVICE 
SPECIALISTS 


POINT Raybestos Brake 

Ptaybesies BRAKE Service Clinics, 
eaturing color 

CHECK films on Sonate 

(includes adjustment) shooting brake 

: - Pull front wheels, inspect linings work, train your 
ay beslo4 - Check brake drums mechanics. Ray- 
BRAKE LINING - Inspect front wheel bearings bestos jobbers— 

1 - Clean brake assembly there’s sure to be 

| | » Check hydraulic system one near you— 


ADJUSTMENT 


, sponsor clinics 
. Adjust brakes or recommend reline P 
regularly. 
Road test brakes 
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wid 


ee of all CaYTS—“Best-looking car over-all!” is the Buick Invicta four-door hardtop, 


rated 
by the editors of Motor Trend Magazine in the March issue. 





Ben TN: SSS SE 


eee of all wagons- Buick Invicta Estate Wagon is their choice for the year’s “‘best-looking 


wagon.’ And when you top “‘best-looking”’ with “‘best-acting’’—the excited reports Buick’s 





been getting from °59 owners on performance and quality—it becomes all the more 
clear that for °59 Buick is THE Car! 


BUICK MOTOR DIVISION, GENERAL MOTORS CORPORATION 


THE CAR: BUICK 59 


10 Chilton's MOTOR AGE @ February 1959 








Ms 


ide Eat cia 


Here are views of a test to study the effects of temperature and syrupy when cold—thin and runny when hot. Now 
changes on the viscosity of various fluids. Picture at left compare the picture at right, showing the same test being 
shows positions of identical iron pellets seconds after being made on new Gabriel X-300 fluid. As you see, this new fluid 
dropped into vials containing ordinary shock absorber oil _ is hardly affected by extreme changes in temperature. Proof 
at different temperatures. Notice how oil tends to get thick that Gabriel shocks give far more uniform ride control! 


Gabriel gives more uniform ride control 
by replacing old-style shock absorber 


oil with a new stable-viscosity fluid! 


Until now all shock absorbers tended to stiffen up when cold 
and loosen up when hot. 
But no more! Now Gabriel is using a new fluid that has 
just the right viscosity for top shock absorber performance 
. and is virtually unaffected by changes in temperature! 
Moreover, it prevents rust and is chemically compatible with 
rubber and all metals. 
We call this amazing new fluid Gabriel X-300. You'll call 
it the greatest engineering advance in shock absorber history! 
Gabriel X-300 fluid has been exhaustively tested for 8 
years in the laboratory and under all road and weather condi- : , 
tions. And it has proven so dramatically superior that it is : ae ie 
now being used in all Gabriel shock absorbers. a 


meme “ame 
i ann wh Ga .| “caabrie 
So now is the time to tie in with Gabriel. And to make it : Se eee 


doubly sure, we're planning the broadest national advertising SHOCK ABSORBER Ss 


campaign in our history, spearheaded by dramatic ads in 
T'V Guide and the Saturday Evening Post. Get the full profit- EEA EEE enter eeneninmemaiiaiemins 


packed story right away! The Gabriel Company, Cleveland 15, Ohio 
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completely new idea in filters 


3 out of every 


ERE IS AN 
UNTAPPED MARKET-— 
A GOLD MINE OF SALES 
FOR YOU IN THIS FAST- 
MOVING, FAST-PROFIT 
ITEM=—SUCCESSFULLY 
TEST-MARKETED 


TO SELL FOR 


us 
sansntabion 


Three out of every four cars on the 
road today don’t have gasoline filters 
—yet need them to get all the power 
and performance in today’s modern 
fuels! In fact, surveys show only 1% 
of all motorists even realize there is 
such a thing as a gasoline filter! This 
means a brand-new field of profits 
for you in the revolutionary new 
Carter in-the-line Gasoline Filter— 
because we're selling it to motorists 
as a completely new idea—a com- 
pletely new product! 








GASOLINE 


endorsed by 


Tom McCahill 


famous automotive authority 
“traps road dirt, 
frees power!” 


“Whatever kind of a car you drive, 
new or old, big or small, the 

Carter iabetine Gasoline Filter 
really does the job in delivering 
clean, pure power to the engine. 

I know—I've got one on my car—and 


/ , UL 
two more on my cruiser.” pore la 
vw 


Tom McCahill is known to millions of motorists throughout 
the country. When he says something, they stop, look... 
and buy! Tom’s famous face will be featured in Carter’s 
mighty advertising push to your customers! 


FULL PAGES IN THE POST ano 


Full-page, across-the-board 
blasts in both LIFE and THE 
SATURDAY EVENING POST 
—followed by a hard-hitting 
schedule of full pages and 
half-pages in THE POST or 
LIFE every week! A socko Win- 
dow Poster—an Ad Reprint 
Poster—a colorful Consumer 
Folder designed to get sales from 
both the impulse-buyer and the 
motorist who likes ‘“‘to think it 
over’’—an attention-getting Dis- 
play Rack, striking Display Car- 
ton and handsome, individually 
packaged Filters— wrapped into 
one of the fastest-moving profit 
“‘packages’’ you ever handled! 


CARTER 
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opens up big, easy-to-sell market 


4 motoriete! 


IN-THE-LINE 
UNIQUE DESIGN of Carter in-the-line Gaso- 


line Filter provides maximum available surface 
. to trap dirt and foreign particles as gasoline is 
MOTORISTS WANT IT NEED IT BECAUSE forced through filtering element. 
; os 


increases power and gas mileage+ stops gas waste, flooding, 
stalling caused by road dirt, foreign particles that enter every 
gas line+ traps invisible metal oxides with Magnatrap® + Ex- 
tensive laboratory research, plus exhaustive road testing cover- ' 
ing hundreds of thousands of miles, proves the Carter in-the-line 
Gasoline Filter affords maximum filtering performance for one full 
year under normal driving conditions, without filter replacement. 


SERVICEMEN, MECHANICS PRAISE IT 


“ 








...it’ll sell like hotcakes!’’ ‘‘No more crowded, cramped and 

cussed installations—I can choose where to put it on the fuel DRAMATIC COLOR-TRACER TESTS 
line...” “‘Easiest thing in the world to replace.” ‘‘Sure can sell PROVE FILTERING ACTION 

these. It’s an item that will bring customers in.” (“that little poet np by ye en a 
tube-cutter is terrific!”) “Neat-looking—magnatrap is a good 99.5% of all gas line impurities small as 
idea to catch metal oxides.”’ “I can sell it almost every time 1/100,000th of an inch and 93.7% of par- 
5 atten = ieee ticles even smaller. 





With your initial order for a Car- Each filter individually packaged in gleam- 
ton of 10 Filters, you get this eye- ing transparent plastic case... colorful 
catching, space-saving DISPLAY Carton itself is a self-selling display unit. 
RACK, the handy TUBE-CUT- Each Carton contains one universal assort- 
TER (has dozens of uses), two ment for complete coverage of today’s cars 
Window Posters and 50 colorful —no need for you to stock slow-moving odd 


TRAPS ROAD Consumer Folders! sizes in quantity. 
DIRT... 


FREES POWER 





STOCK UP NOW... 


be ready for the big, steady demand! 
CALL YOUR SUPPLIER 


TODAY! 


EXTetr | 


CARBURETOR 


pivision of ACF INDUSTRIES, INCORPORATED 
ST. LOUIS 7, MISSOURI 
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THE ALL-PURPOSE 


COLD SOLDER 


WORKS FAST...NO MIXING! 


Use it right from can . . . just apply and let dry! 
Kwik Metal dries to a hard metallic finish ready 
for sanding and painting. No heat, flames, 
chemicals, or special equipment needed. Kwik- 
Metal stays where you put it . . . won’t jar loose 
or bounce out. 





KWIKMETAL is economical . . . one pound does 
the work of six pounds of lead. Easy and safe to use. 


KWIKMETAL discounts assure greatest profits. 
Earn more when you buy KwikMetal AND Speed- 
Bond from ONE SOURCE! 


COLD SOLDER 
acinar sary 


PUTTY © H 


REPAIRS DENTS, GOUGES, 
HOLES, TEARS, RUST-OUTS 
+++ QUICKLY! 

Get more body jobs out of your 
shop ... make them more prof- 
itable jobs, too, with profit 
priced KWIKMETAL! 


ALL THESE ADVANTAGES! 
© rust-proof 
© waterproof 
* easy to use 
© just apply—let dry 
eno heat, flames, chemicals 
or special equipment needed 
eno mixing 
¢ no holes to drill 
«1 tb. does work of 


MANY ADVANTAGES: 


+ Smoothest application 

- NO solvents 

+ NON-Inflammabie 

+ Fastest setting, without heat 
lamps... use amazing 
“LIQUID HEAT” Rapid Set! 

« Unaffected by water, gasoline, 
oil, solvents or other foreign 
elements 

+ Safe to use 

+ Reinforced with Fiberglass 

» No waste—no shrinkage 


Te 


‘Pe 
Ts) 


w 
TERPROOF . RUSTPROOF + SHRINKPRO? 


YPEED Bond 


FIBERGLASS REINFORCED y 


PLASTIC 


——__ <== 


SPEEDBOND COSTS NO MORE THAN 
“ORDINARY'’ PLASTIC FILLERS... 
SETS FASTER, WITHOUT HEAT LAMPS! 


FREE FOLDER AND PRICES 


Show how you make greater profits with 
Kwik Metal and SpeedBond— BOTH 
types from ONE SOURCE. Jobber In- 


quiries invited. 


207-J RAUCH BUILDING 


6 ibs. lead 
“a ; # metallic finish 


-) 
AUTOS & TRUCKS 


LStE Sa) feleli ° 


S PEED BOND 


EASY MIXING, 
SMOOTHEST APPLICATION 


Apply SpeedBond like putty and without special 
tools (putty- knife or spatula will do!) and it hardens 
like steel. “LIQUID HEAT” makes SpeedBond 
ready to sand in 5 MINUTES! No heat lamps or 
complicated procedures needed! SpeedBond is 
NON-Inflammable —safe to use; made by Kwik- 
Metal, so it’s best to use, too! 

SPEEDBOND fills deep, with one application, no packing neces- 
sary sets Fast! Faster! Fastest! however YOU prefer! 
SPEEDBOND discounts allow greatest Profits—you earn MORE 
money with LESS work! 

Buy both types of body fill from ONE dependable source! 


PITTSBURGH 5, PENNSYLVANIA 
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Go after extra midwinter profits right now 
with this red-hot replacement item—genuine MoPar 
Micronic Oil Filters! 








You install them quickly, easily. 
They filter out particles as small as a micron— 
39 millionths of an inch. 


MoPar has the right filter for any car you service. 
You get better inventory control, lower 
ordering costs. Save time, money and bin space. 


Call your local MoPar Wholesaler today and 
ask him about his special MoPar Oil Filter Program 
for February. 


When It’s cold 


filter replacement 


market is hot! 


ACCESSORIES Sell the line that oni your customers sold on you—MoPar 


MoPar Division, Chrysler Motors Corporation 
Detroit 31, Michigan 
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I know from experience... 


. .. Pedrick rings are right for any job—and 
there’s a right Pedrick ring for every job—no 
matter how tough the service or how tight the 
customer’s budget. For the most exacting jobs, 
demanding premium performance and longest 
life, there isn’t a ring in the world that will 
equal Pedrick Formflex. However, Pedrick also 
has fine-performing products for those jobs 
where price may be the most important con- 
sideration of a customer. So—whatever my 
piston ring needs— Pedrick has what I require. 
That’s why I stick with Pedrick. . . . It will pay 
you to do the same. See your jobber. 


WILKENING MANUFACTURING Co., Philadel- 
phia 42, Pa. In Canada: Wilkening Manufac- 
turing Co. (Canada), Ltd., Toronto 2. 


DEPEND ON 


FOR THE RIGHT RING JOB 





mister 


jobber e executive 


MOTOR AGE: JOBBER EXECUTIVE EDITION 
i 
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President of AEA Re-elected 


GENE P. ROBERS RE-ELECTED president of the Automotive Electric 
Association.... Mr. Robers is vice-president, After Market Sales for 
Carter Carburetor.... Mr. Robers previously served one year as 
vice president and chairman of the AEA Manufacturers Division. 

Other officers are: W. E. Blank, Electric Auto-Lite Co., Toledo, 
Ohio, vice president, Manufacturers Division; T. H. Van Rensselaer, 
Electric Equipment Co., Los Angeles, Calif., vice president, Central 
Distributors Division; H. A. Stiefvater, Stiefvater Electric Co., 
Utica, N.Y., vice president, Service Distributors Division and A. H. 
Knorr, Knorr—Maynard Co., Detroit, Mich., secretary—treasurer. 


Repayment of Tax Collecting Costs Asked 


RETAILERS DESERVE REPAYMENT of tax-collecting costs, the National 
Retail Merchants Assn. resolves NRMA asks federal and state laws to 
reimburse retailers for expense of gathering and turning in sales, 
excise taxes. 


NRMA also supports retail exemption from federal minimum wage rules 
Backs downtown renewal planning.... Favors Sunday closing for most 
stores. 


“Automotive Marketing Man of the Year" Named 


ROY ABERNETHY, VICE PRESIDENT of Automotive Distribution and 
Marketing for American Motors Corp. was named "Automotive Marketing Man 
of the Year".... He was named by the Philadelphia chapter of the 
American Marketing Association.... Award was in recognition of his 
outstanding accomplishment in boosting sales of Rambler during 1958 by 
80 percent over previous year. 


Retailing And Industrial Survey Being Conducted 


Census Bureau retailing, industrial survey is underway.... 
Questions on 1958 business are mailed to service stations, retail 
stores, manufacturing plants, other enterprises. 

Answers will tell government how much U.S. business houses have 
grown since 1954.... First results may be made public by late fall.... 
Final figures are to be out in 1960. 


1961 Middle Atlantic Regional Show Plans 


EXHIBITION HALL IN PHILADELPHIA has been chosen as the site for the 
the 1961 Middle Atlantic Regional Automotive Show.... Show will run 
from April llth through April 14th.... This event will blanket 
four-state area of Pennsylvania, New Jersey, Delaware and Maryland. 
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OPERATION 


Making More Profitable Use 
Of Manufacturers Advertising 


OW can the promotional material fur- 
nished by manufacturer supplier be- 
come more effective for you? Easy 

answer. Supplement this excellent material 
with advertising of your own. And when you 
get right down to it, the plans, ideas, and 
material furnished by these suppliers can 
often be the difference between merchandis- 
ing success and failure. 

Manufacturers depend on jobbers as their 
major channel of distribution. Obviously 
they have carefully planned programs of 
sales help. For example: mailing pieces, point- 
of-sale displays, descriptive catalogs, and 
many other forms of advertising. . . All pre- 
pared with one objective—to help YOU make 
more SALES! 

An abundance of material is available. It 
is up to the jobber, working with factory 
representatives, to lay out specific campaigns 
for specific products. Objectives must first 
be determined. Then a sensible plan can be 
used successfully. 

This plan should take into consideration 
the various products that can be sold to vari- 
ous types of trade outlets. For example: 
service stations, vehicle dealers, independent 
garages, fleet and specialty shops. Like- 
wise, it is good business to prepare special ad- 
vertising campaigns to influence specific 
classes of the retail trade. 

Timing Is Important 

Many products used in servicing and re- 
pairing cars and trucks sell in greater quanti- 
ties during certain seasons of the year. The 
jobber should plan to promote seasonal prod- 
ucts more aggressively when the demand is 
highest. Manufacturers of these products can 
be counted upon to work out definite pro- 
grams. These programs will give the jobber 








maximum promotional assistance. 

Many jobbers have developed successful 
advertising campaigns. These campaigns are 
built primarily around direct mail pieces 
supplied by manufacturers. They enclose en- 
velope stuffers with invoices, letters and 
monthly statements. They often prepare, in 
cooperation with their suppliers, special mail- 
ing cards. Cards often feature such products 
as mufflers, fan belts, batteries, lamps and 
others of special interest to service stations. 
Other types of direct mail campaign can be 
prepared spotlighting those products or serv- 
ices that have a direct appeal to fleets, 
specialty shops and vehicle dealers. 


Point-of-Sale Displays 


Most manufacturers furnish jobbers with 
attractive point-of-sale displays that invite 
customers to buy every time they come into 
a jobber’s store. If you do not know what 
special material is available, discuss this sub- 
ject with the factory representative the next 
time he calls. Or write your leading manu- 
facturers who will be only too glad to cooper- 
ate with you. 

Believe it or not, customers and prospects 
get tired looking at the same old displays in 
the same old places. 

Avoid this situation by changing displays 
at least every two weeks. Use a little inge- 
nuity. Place the displays in different ways at 
various traffic spots. Take a tip from grocery 
stores, chain and department stores who 
know the value of clean, fresh displays 
changed frequently. 

Your best source of information and co- 
operation is with the factory representatives. 
They are in frequent contact with those 
jobbers who want to actively promote their 
lines. 
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The Silver Anniversary Sales Conference of the Fram Corporation, held 
recently at the Sheraton Biltmore Hotel, Providence, Rhode Island was 
attended by 150 Fram sales personnel. Some of those attending the 5-day 
conference came from points as far away as Hawaii and Canada. 


aaaeara i A. a 

Cited for reaching the $100,000 sales mark in Detroit for Du Mont Engin- 
Scopes and associated electronic test equipment during an eight month 
period, Jack Klann (left), representing Klann Auto Electric Inc., is the first 
recipient of the Du Mont Automotive ‘Jobber of the Year" award. Presenta- 
tion was made during surprise ceremony by Dr. Allen B. Du Mont, pioneer 
electronics scientist and founder and chairman of the board of Allen B. 
Du Mont Laboratories, Inc. 
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SAMA Holds Ist 
Conclave in Sept. 


The Southeastern Automotive 
Marketing Association will make 
its debut at Atlanta’s Biltmore 
Hotel, Sept. 27 thru 29, when 
this new Association stages its 
first convention. SAMA is a non- 
profit organization of automo- 
tive wholesalers and cooperating 
representatives of manufac- 
turers serving the automotive 
after-market. 

SAMA supplants the 18 year- 
old Southeast Automotive show 
reports Frank G. McKenzie. Mr. 
McKenzie is past president of 
SASI; he is also ex-officio chair- 
man of a steering committee ap- 
pointed last July to lay plans for 
the new organization. Announced 
objectives of the new regional 
group are several: 

Major emphasis will be placed 
on wholesale functioning; free 
interchange of merchandising 
ideas; discussion of marketing 
problems pertinent to the South- 
east; closer’ relations with 
suppliers and similar activities. 

Manufacturers will be invited 
to participate in the coming Sep- 
tember conclave. Preliminary 
program plans indicate morning 
sessions for wholesalers only. 
Afternoon sessions would be 
joint meetings of wholesalers 
and manufacturers. 


Weaver Sales 
Manager Retires 


Earl C. Henning, domestic 
sales manager of Weaver Manu- 
facturing Company, retired from 
the firm Dec. 31, 1958. Mr. Hen- 
ning is well-known to automotive 
wholesalers through his 35 years’ 
association as a Weaver sales ex- 
ecutive. He is also a past director 
of the National Standard Parts 
Association. 





NSPA Young Execs 
To Hear Schafer 


Harold Schafer, president of 
the Gold Seal Co. (Bismarck, 
N.D.) will be the featured 
speaker at the Young Executives 
Club of National Standard Parts 
Association’s 6th annual Busi- 


eg 


Seminar. Mr. Schafer, 
(photo), is one of the most 
sought-after inspirational speak- 
ers in America. As a modern-day 
marketing genius, he has been 
the recipient of many awards— 
including the Horatio Alger 
Award. 

The “Young Execs” of NSPA 
are meeting in the Sherman 
Hotel on Tuesday afternoon, 
Feb. 17. 

The usual Club Banquet will 
be dispensed with. Instead, there 
will be a Reception following the 
meeting, beginning at 6:00 p.m. 
Wives of the young executives 
will be invited for the first time. 

Serving on the Young Execu- 
tive Program Committee this 
year are: Thomas Bosshart, sec- 
retary-treasurer, Triangle Ma- 
chine works, Ince., Chicago; 
Robert McNally, president, Bat- 
tle Creek Motor Parts, Inc., Bat- 
tle Creek, Michigan; Warren 
Stuart, sales development mana- 
ger, Belden Manufacturing Com- 


ness 


Raybestos district managers and salesmen recently attended one of a series 
of three annual sales conferences held by Raybestos Div., Raybestos-Manhat- 
tan, Inc. Theme of the 1959 campaign—Products Plus Promotions Mean Profits 
For You—was outlined by sales manager J. L. McGovern, Jr. Group pictured 
above attended the conference in Bridgeport, Conn. 


pany, Chicago; and Robert Wolf- 
son, advertising manager, Mar- 
Pro, Inc., Chicago. 

The importance of the well- 
liked Association activity was 
stressed by Club Secretary H. A. 
MecMurchie, who stated: 

“These annual Club meetings 
create a ‘togetherness’ among 
young executives. This is im- 


Big Four Industries’ Sales Manager, 
David W. Besuden, poses happily in 
buckskin suit and coonskin cap, with 
model Billie Lloyd. All seventy Big 
Four sales representatives and their 
wives came eas coast-to-coast for 
the company's recent annual sales 
convention in Cincinnati. 


measurably valuable to them in 
their business careers. Contact 
with young executives from all 
segments of the industry on both 
a business and social level, has 
proven to be a most vital part of 
our member-firms’ executive 
training programs.” 

Attendance at the Young Ex- 
ecutives Club of NSPA “Profit 
Time” Business Seminar is re- 
stricted to Club members only. 


Owatonna Tool 
Holds Open House 


More than _ 5,450 persons 
visited the open house at the 
new, 85,000 square foot, plant of 
Owatonna Tool Company, Owa- 
tonna, Minnesota recently. 

What was planned as a three 
day open house was extended to 
a fourth day because of overflow 
crowds. On the first day the eve- 
ning was reserved for the fami- 
lies of OTC employees. The next 
day the plant was opened to the 
public. 

The following day (Friday), 
OTC distributors, suppliers, cus- 
tomers and friends were invited. 
Some 510 attended. 
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Henry Lansdale 
Dies January 25 


Henry Lansdale, one of the 
pioneers of the automotive in- 
dustry, died at his home in De- 
troit on January 25. Mr. Lans- 
dale (photo above) was widely 
known for 25 years as vice presi- 
dent and general manager of the 
National Automotive Parts Asso- 
ciation. He was 75 years old. 

While the automotive industry 
was in its formative stages, he 
was associated with a number of 
automotive firms, such as Regal, 
Mitchell, Fiat, and Krit & Denby. 
In 1919 he joined Hare’s Motors 
as vice president in charge of 
sales. In 1930 he joined NAPA 
retiring as the active head of the 
Association in 1955 although 
lending his advice and counsel as 
Chairman of the Board of NAPA. 


New Warehouse 


Raybestos-Manhattan, Inc. has 
announced the moving of its San 
Francisco district warehouse and 
offices from 131 Mission Street to 
new and larger quarters at 168 
Beacon Street, South San Fran- 
cisco, Calif. 

The larger facilities are to pro- 
vide better service for customers 
of the several Divisions now 
represented there. 
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Committee Files 
Brief at Hearing 


The Industry-Wide Committee 
to Remove Automotive Excise 
Tax testified at a public hearing 
last month at the office of the 
Commissioner of Internal Rev- 
enue of the United States. 

Subject under discussion was 
in “regard to proposed regula- 
tions to be issued under Sections 
4061, 4062, and 4063 of the In- 
ternal Revenue Code of 1954 re- 
lating to Excise Tax on Motor 
Vehicles.” 

The Committee was _repre- 
sented by James Flanagan of the 
law firm of Halfpenny and Hahn. 
Mr. Flanagan submitted a de- 
tailed brief; he also testified in 
opposition to the proposed regu- 
lations. 

Mr. Flanagan noted that “the 
proposed regulations would com- 
pound existing confusion as ap- 
plied to repairing, reconditioning 
and rebuilding of automotive 
parts.” 

Chairman of the Committee 


Rust Master Chemical Corp. presi- 
dent Zac G. Drake (left) wishes a 
happy trip to S. B. Norton (right), 
president of N. C. Automotive 
Wholesalers Assn. Looking on is J. M. 
Nelson, president of Automotive 
Wholesalers Assn. of Tenn. Heli- 
— was leased by Drake's firm to 
offer free rides at recent Fla. Auto- 
motive Wholesalers Assn. convention. 


Ira Saks observed: “The automo- 
tive excise tax of 8 per cent, a 
wartime measure, should be re- 
pealed. If this is not possible, 
then any new rulings should at- 
tempt to end existing confusion 
instead of creating more com- 
plicated confusion.” 


A meeting of the sales managers of Standard Motor Products, Inc., with top 
management executives was held at the Long Island City home office. Mer- 
chandising and programming for their 73 man sales force were planned. 
Expanded sales campaigns for 1959 BLUE STREAK Ignition products and 
HYGRADE Carburetor Jiffy Kits were discussed. Reading from left to right 
J. Fred Kenny, General Sales manager; Ralph Free, Eastern Sales manager; 
Phil Scales, Southern Sales manager; Nathaniel Sills (seated), Executive Vice 
President; Leo Stark, Western Sales manager; Steve Hall, Central Sales 
manager; Bernard Fife, President, and Elias Fife, Chairman of the Board. 





. 
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A special Moog Sales Conference was recently held at Moog de Mexico in 
Mexico City. This piston ring plant is a Division of Moog Industries, Inc., with 
St. Louis hdq. From left: Phil Trembot, Special Accounts Sales Manager, 
Kenny Holland, District Sales Manager, Claude Suttles, Sales Manager, Joe 
Giebe, Asst. Sales Manager and the 122 pound fish he caught in Acapulco 
Bay, and at far right, J. B. Bushyhead, Vice-President-Sales. 


Sales Aid Guides 


The Ditzler Color division of 
Pittsburg Plate Glass Co. has 
completed sales meetings in Cin- 
cinnati for the Automotive Re- 
finish Sales Force. Sales meet- 
ings were under the direction of 


Albert J. Aukers has been elected 
vice president in charge of industrial 
sales of the Victor Manufacturing & 
Gasket Co. Mr. Aukers joined the 
firm in 1932. 


George B. Andersen, manager— 
Refinish Sales. A broad promo- 
tional campaign for automotive 
and paint specialty jobbers was 
announced. 

The campaign reveals a wide 
assortment of sales aids. In- 
cluded is a comprehensive color 
service, catalogs, counter dis- 
plays, banners, signs, wall chart, 
and good will items. 


Thor Relocates 
Sales Branch 


Thor Power Tool Company has 
moved its Chicago sales and serv- 
ice branch to the firm’s Speed- 
Way Motor Division plant. New 
location at 1834 S. Laramie Ave- 
nue will offer additional space 
and facilities. 

Chicago branch operations are 
headed by Frank J. Schiel, dis- 
trict sales manager ; Al V. Moroz, 
electric tool sales manager; and 
Ed Murray, branch manager. 


B. & D.’s Black 
Report Sales Rise 


Robert D. Black, chairman of 
the board and president of The 
Black & Decker Mfg. Co., re- 
ported recently to the firm’s 
stockholders that net earnings 
from operations for the Ist 
quarter of fiscal 1959 were $939,- 
313. 

This figures out to $.91 per 
share on the 1,033,449 shares of 
common stock outstanding. For 
the corresponding quarter of 
1958, net earnings were $.73 per 
share. This represents a 24.8 per 
cent increase over that period. 


Daytona Pace Car 


Bill France, president of a 
new three million dollar racing 
plant in Florida, has selected a 
1959 Pontiac Bonneville as the 
official pace car for the inaugural 
Nascar stock car races. These 
races are scheduled for the new 
two and one-half mile Daytona 
International Speedway. 

The construction of the new 
speedway is said to have revolu- 
tionized the design of banked 
racing tracks. 


i & J 


Martin W. Bazner, Sr., has 
elected a director of Ammco Tools, 
Inc., according to a recent announce- 
ment by F. G. Wacker, Jr., president. 
Mr. Bazner is vice president-sales of 
Ammco. 


been 
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Wayne E. Rapp (right), Vice Presi- 
dent and Wholesale Sales Manager 
of Walker Manufacturing Company 
of Racine, Wisconsin, presents to 
Sam J. Carroll the Company's Shat- 
tuck Trophy awarded annually to the 
Company's most outstanding District 
Wholesale Sales Manager. 


Industry Meetings 


Feb. 15-17—National Standard Parts 
Assn. National Convention, Sherman 
Hotel, Chicago. 


Feb. 15-17—Motor and Equipment 
Wholesalers Assn. National Convention, 
Conrad Hilton Hotel, Chicago, Il. 
Feb. 17—Automotive Affiliated Rep- 
resentatives board of directors and 
membership meeting, Pick-Congress 
Hotel, Chicago. 

Feb. 18—Automotive Booster Clubs 
International banquet, Conrad Hilton 
Hotel, Chicago. 

Feb. 18-21—International Automotive 
Service Industries Show, Navy Pier, 
Chicago. 

March 4-8—Ninth 


Annual National 


Hartford, 


Autorama, 
Conn. 


March 11—Motor and Equipment 
Wholesalers Association western states 
conference, Fairmont Hotel, San Fran- 
cisco. 

March 12-15—Pacifie Automotive 
Show, San Francisco Civie Auditorium, 
San Francisco. 

March 16-18—SAE National Passenger 
Car, Body, and Materials Meeting, The 
Sheraton-Cadillac, Detroit, Mich. 
May 3-8—Top Management Institute, 
Motor and Equipment Wholesalers 
Assn., Allerton House, University of 
Illinois, Monticello, Hl. 

May 17-20—Automotive Engine Re- 
builders Association 37th Annual Con- 
vention, Royal York Hotel, Toronto, 
Ontario, Canada. 

May 27-29—American Petroleum In- 
stitute, Div. of Marketing, midyear 
meeting, The Savery, Des Moines. 
Sept. 27-29—Southeastern Marketing 
Association; first convention, Biltmore 
Hotel, Atlanta. 

Nov. 2—5.—The Automotive Warehouse 
Distributors Association, Inc., annual 
convention, Muehlebach Hotel, Kansas 
City, Missouri. 


State Armory, 


Frederick D. Van Norman is pictured 
being greeted by several Van Nor- 
man Machine Co. employees on his 
96th birthday. Mr. Van Norman is 
the surviving brother of the original 
founders of this Springfield, Mass., 
firm. 


Automotive Wholesalers’ Sales and Inventories 


Data from Bureau of the Census, Department of Commerce 


Sales 


Nov. 1958 
from 
Region Nov. 1957 
New England 
Middle Atlantic 
East North Central... . 
West North Central... . 
South Atlantic 
East South Central... . 
West South Central... . 
Mountain 
Pacific 


United States 


Nov. 1958 11 Mos. 1958 
from from 
Oct. 1958 11 Mos. 1957 


Per Cent Change 
Inventories 


Nov. 1958 Nov. 1958 
from 


from 
Nov. 1957 Oct. 1958 


NwW=NwNwa 
“a0CO--—-Nn— 
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Indicators of Business Activity 


These figures are based on latest thirty-day reports 


PRODUCTION 
Motor Vehicles (Units) 
Industrial 


SALES 


Replacement Tires (Units 

Manufacturers ($ Millions 
Durable Goods 
Non-durable Goods 


Month 
Before 


Latest 
Data 


609,570 


F. R. B. 1947-’49 = 100 (Adj.)... 


Department Stores, 1947-49 = 100......... 


GENERAL 


Consumers’ Price Index, 1947-’49 = 100.... 


Civilian Employment 
Unemployment 
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Year 
Ago 


Percentage Change from 
Month Ago Year Ago 


622,141 +13. +10.7 
135 E +5.2 

512,136 

3,629,734 


$13,548 
$13,673 
138 








Motor Age’s Who’s Who 








Wilmot F. 

Wheeler, Jr., for- 

merly vice presi- 

dent of the 

American Chain 

& Cable Co., Inc., 

has recently been 

elected executive 

vice president and director of the Cor- 


poration. 


lhree new regional sales managers 
have been named by Malsbary Manu- 
William H. 
Robert A. 


Gegan, midwest; Asa T. Bearse, south- 


facturing Co. They are 


Hatina, south central: 


east. 


Russell S. 
elected president of Thompson Prod- 
ucts, Ltd. George A. 
Stauffer who has been named chair- 


Kenerson has been 


succeeding 


man of the board. 


E. Colin Baldwin has been elected 
president of the Sherwin-Williams Co. 
of Canada, Ltd. The new president, 
who IS also managing director, was 
named executive vice 
1956. 


president in 


Wendell C. elected 
president of Gillett & Eaton, Inc., Min- 
nesota and its subsidiaries, newly ac- 
Gould-National Batteries. 
He was also elected to the board of 
directors of Gould-National Batteries, 
Inc. and to the board of White Ma- 
chine Works, Wis. 


W. H. Schom- 
burg, photo, has 
been promoted to 

me | 
J- as 


— 


Cheney was 


quired by 


the position of as- 
sistant general 
sales manager of 
Dana 
tion. He replaces 


Corpora- 


ll, 


L. L. Dodge, who was recently named 


vice president-administration. 


Walter E. Northeutt has been pro- 
moted to manager of special tools 
division of H. K. Porter, Inc. W. S. 
“Red” Bosworth has been promoted 
to assistant manager of trade sales. 


Dr. Mervin J. Kelly, chairman of 
the board of Bell Telephone Labora- 
tories, has been elected a director of 
Tung-Sol Electric Inc. 


Carl W. Sachs, left, has been ap- 
pointed marketing manager of U.S. 
Asbestos-Grey-Rock John 
MacMurray was appointed sales man- 


Division. 


ager of the division. 


United States Rubber Co. an- 
nounced an exchange of executive re- 
sponsibilities in its tire division. In a 


move, to broaden the experience of 


both men, Walter F. Brown, left, pres- 
ently general sales manager of U.S. 
tires division and Herbert D. Smith, 
director of automotive sales, will as- 


sume each other's duties. 


Allan Stein has been appointed spe- 
cial field representative for the Pratt 
Mufller Division. William Floyd Hill 
has been appointed sales representa- 
tive for the company. 


William A. 
Most has been ap- 
pointed 
manager in the 
Walker Manufac- 

Company 

of Wisconsin’s 

middle atlantic 

region, He joined the company in 
1947. 


district 


turing 


William B. Ilko, in addition to his 
duties as sales manager of the Ameri- 
can Chain Division, American Chain 
& Cable Co., Inc., has been appointed 
sales manager of Wright Hoist Divi- 
s1on, 


Clifton I. Munroe, Jr., sales man- 
ager of Ajax Manufacturing Corpora- 
tion was elected chairman of the Jack 
Institute. 


Milton E. Berg- 
lund, photo, was 
elected to the of- 
fice of president 
of The Torrington 
Co. Walter C. 
Thompson was 
elected chairman 
of the board and Rodney T. Dunlap 


was elected executive vice president. 


Eaton Manufacturing Co. has an- 
nounced appointment of two new gen- 
eral managers. Howard R. Johnson, 
formerly assistant general manager of 
the valve division in Battle Creek, and 
Melvin L. Zuehlke, formerly assistant 
general manager of the Saginaw divi- 
sion have been promoted to general 
managers of their respective divisions. 


Elmore E. Kay- 
ser has been pro- 
moted to the posi- 
tion of vice presi- 
dent in charge of 
advertising and 
promotion for 
Krylon, Inc. He 
was formerly advertising and promo- 
tion manager. 
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MOTOR AGE Gas Tax Hike Opposed 


Studebaker Ups Output 
1958 In Retrospect 


"National Auto Week" 
Auto Financing Probed 
Small Car For Chrysler? 


Cars of The Future 





In the days ahead. . . . HERE'S WHAT TO LOOK FOR!!! 
(Items gathered and edited by Ed Janicki, Ray Stroupe and Bill Montgomery) 


Government Forecast for '59 Car Sales 


CAUTIOUS GOVERNMENT FORECAST is for a 5.5 million car year.... This 
is a conservative guess, U.S. Commerce Dept. admits.... Because 
buyers are expected to come back into market with more income to back 
up their wants. 

Another 5.5-million-—car forecast comes from U.S. Chamber of 
Commerce.... Chamber looks for output of around 1 million trucks this 
year. 


NADA Against Adding To Motorists’ Tax Burden 


PRESIDENT EISENHOWER RISKS FIGHT with Congress by asking gas tax 
hike of 14 cents per gallon.... He also ignores views of franchised 
car dealers.... NADA strongly opposes adding to motorists' tax burden. 
Sen. McNamara, D., Mich., finds many states objecting to federal tax 
increase.... They would prefer any higher gas taxes to be their own, 
he says, for highway use. 


Unique Type Body Frame Construction for 1960 


CHRYSLER'S 1960 CARS will incorporate a unique, but not new, 
body-—frame construction. .. . It'll be similar to "step—down" 
Monobilt frame introduced by Hudson in 1949. . . . Unlike American 
Motors and Ford designs, Chrysler unit will be in two pieces, with 
welded body-—frame construction forward of the cowl interlocked 
with body—frame unit back of the cowl. . . . Such design company 
feels will provide better center of gravity . . . More head room and 
weight advantages. 


Studebaker Ups Output 


STUDEBAKER DOING SO WELL that company recently hiked production to 
70 cars an hour from the initial output rate of 54 units.... 
Company reports that first month's sales were best since June 1955.... 
Sales results put the company in the black during every month of year's 
last quarter. 
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How Did Car Companies Fare in ‘58? 


FORD DIVISION SUFFERS SHARPEST LOSS in market share, regis-— 
tration figures for 11 months of 1958 show.... Despite 
substantial sales lead over Chevrolet during October and November, 
Ford Div. fell to 21.8 per cent of new-car sales compared with 24.9 
per cent in first 11 months of 1957. 

Although Chevrolet output was hampered by strikes, it retained 
its lead and, without a doubt, recoups the sales trophy for the 
1958 calendar year.... Registration figures for 11 months 
showed Chevy ahead of Ford by some 196,000 units. 

Only five other makers gained ground.... Most outstanding, 
of course, was Rambler, which picked up 2.1 percentage points for a 
total market share of nearly 4 per cent.... Other gains, but 
only slight, were made by Oldsmobile, Cadillac, Edsel (at the 
expense of De Soto), and Metropolitan. 


Economy Move to Reduce Service Representatives 


IN ANOTHER ECONOMY MOVE, one car company is drastically 
reducing number of field service representatives.... Move is 
aimed at eliminating duplication of efforts——particularly in areas 
where there are several service reps from different car divisions 
calling on an individual dealer handling those lines.... Under 
new program, there'll be only one service rep assigned to a 
number of dealers in certain areas. 


Parking lot For Small Cars 


DOWNTOWN WASHINGTON PARKING LOT for small cars only reports gain in 
customers.... Newly opened, it's for cars that fit into spaces 14 
by 64 feet. 

Rate per month is $15.... Other parking areas under same management 
charge $22.50 per month for standard-size cars.... Hourly rates for 
small and standard cars are identical. 


March 15-22 May Be "National Auto Week" 


ANNUAL "NATIONAL AUTO WEEK" will be proclaimed by the President 
if new bill before Congress becomes law.... Author is Rep. Chamberlain 
R., Mich This year, March 15-22 would be the week observed. 

Mr. Chamberlain wants the impact of the auto on American economy 
to be recognized.... He figures 10 million Americans depend on the 
automobile for jobs. 


Bill to Curb Car Bootlegging 


TERRITORIAL SECURITY LEGISLATION is before Congress.... H. R. 1026, 
offered by Rep. Multer, D., N.Y., would legalize exclusive territory 
agreements between factories and dealers. 

Multer bill also is aimed at curbing bootlegging.... It would permit 
contracts whereby a dealer would pledge not to sell any current— 
model car to an unauthorized reseller of cars. 
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Traffic Safety Bills Introduced 


TRAFFIC SAFETY ALSO IS IMPORTANT ISSUE on Capitol Hill.... Rep. 
Roberts, D., Ala., reintroduces his bill to give financial aid to states 
for driver training research.... Government would provide $28 
million a year to promote training methods. 

Other Roberts bills would require safety standards for auto seat 
belts.... And call for safety devices on government—bought vehicles. 


Other Company Considering Owner Protection Policy 


OWNER PROTECTION POLICY, similar to one instituted by General 
Motors recently, is being considered by another automobile company. 

Chief aim of the GM program is to spell out responsibility of 
owner, dealer and factory in keeping car in best operating con-— 
dition.... Owner is assured of warranty service provided he is 
able to prove he has given his car maintenance care recommended by 
factory during first 12 months. 


Consumer Credit Controls Considered 


CONTROLS OVER CONSUMER CREDIT are pondered by 
Congress.... Lawmakers consider whether to allow revival 
of Federal Reserve Board Regulation W.... Requiring 
substantial down payments, payment of balance within 
short time. 

Use of Reg. W would slow sales of new cars, other 
consumer durables.... Customers lacking large down 
payments would be unable to buy. 


Imperial Uses Own Body Shell 


REPORTS THAT IMPERIAL WILL SWITCH back to using same basic body 
shell as other Chrysler Corporation lines are incorrect.... Company for 
past several years has been aiming to make its top—line car as 
distinct from the others as possible, and to divorce Imperial operations 
from Chrysler Div. 

Latest move in that direction was designation, several months ago, 
of former DeSoto body—building plant for exclusive Imperial assembly and 
manufacturing.... While some Imperial activities are still integrated with 
Chrysler Div. (sales, service and product engineering), it's conceiv— 
able that these may also some day be combined under a separate Imperial 
Div. 


Removable Swivel Hooks for Tire Chains 


GOVERNMENT REPORT DESCRIBES HOOK for attaching crosschains to 
sidechains on vehicle tire chains.... Shaped like a fishhook, device 
swivels in sidechain links and hooks to the crosschains.... It's said to 
boost tire traction and reduce time needed to repair broken crosschain. 

Office of Technical Services, Commerce Dept., Washingon 25, D.C., 
sells the report for 50¢.... It's PB 151290, Test of Removable 
Swivel Hooks for Tire Chains. 
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Auto Financing Business Probed 


SOME SENATE MEMBERS are reported to be interested in looking into the 
role of auto financing.... Senate antitrust subcommittee expected to 
probe financing business.... Group is especially interested in Ford 
plans to resume financing role. 

Sen. Hennings, D., Mo., says GMAC finances about 40 per cent of all 
new car sales.... When Ford resumes financing, Chrysler may get in, he 
suggests. 


Ways to Reduce Exhaust Gases Sought 


PROBLEM OF AUTO EXHAUST GAS is subject of congressional bills and 
U.S. Public Health Service action.... Bills would bar sale and use 
of vehicles that discharge gases in amounts "dangerous to human 
health".... And Public Health Service is financing exhaust gas 
research. 

But auto manufacturers may make biggest contribution.... They report 
three promising experimental methods for reducing gas discharges. 


Chrysler Nears Decision on Small Car 


NATIONAL DEALER COUNCILS OF CHRYSLER CORP. car divisions will be 
called together in Detroit within next three months to help 
corporations make a decision on its planned small car.... 
Prototype of new car will be shown.... Suggested retail prices 
will be put on table.... If dealer reaction is favorable, corpo- 
ration will go ahead with plans to bring car out in 1960. 

As reported here previously, car would be assembled at Dodge 
Main plant in Hamtramck, Mich.... Also perhaps one or two other 
plants around country. Production of Dodge cars would be shifted 
to corporation's large Jefferson Ave. plant in Detroit and to new 
St. Louis assembly facility. 


NADA To Select New Executive V.P. 


SELECTION OF A NEW NADA EXECUTIVE VICE PRESIDENT will take time.... 
NADA has notified its members that new officer will be chosen in a 
"careful and orderly" way.... This indicates a thorough screening 
before a candidate is hired. 

NADA assures its members the association's duties remain in good 
hands.... A plea for cooperation with the staff is apparent in message. 


Service Stations Selling More Super-Grade Gasoline 


SUPER-—GRADE GASOLINES are more in demand.... And more service 
stations are selling them.... Reports U.S. Bureau of Mines. Latest 
Bureau survey, with American Petroleum Institute help, discloses 
higher octane ratings for gas sold in 1958.... Average for regular grade 
was 90.2, up .4 of a point in a year.... Premium gas averaged 98.4.... 
And super-—grades 101.4. 
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Cutting Down on Grease Fittings 


MORE GREASE FITTINGS MAY BE ELIMINATED in future.... Latest 
development in that direction comes from American Metal 
Products.... Company says it has come up with a new fabric bear-— 
ing, called Fiberglide, which eliminates grease fittings in steering 
and suspension systems. 


President Wants To Boost Postal Rates 


Another try at boosting the postal bill for business men and 
private citizens is underway.... President Eisenhower wants Congress to 
raise postal rates another $350 million a year... He is expected to call 
for a first-class rate of 5¢ an ounce. 

His $77 billion budget is estimated at $430 for each person in the 

That would be down some $32 from current budget load. 


What Will Cars be Like in 19807 


WILL NEXT 20 YEARS PRODUCE as many advances in auto-— 
mobiles as did the past two decades? Obviously no one can 
foretell.... But an idea of some of the possibilities 
for 1980 car was given recently by Jack E. Charipar, 

Plymouth Division chief engineer and product director. 

He spoke before annual meeting of Society of Automo— 
tive Engineers in Detroit last month.... Charipar 
envisioned these possible advances: "transparent steel" roofs; 
suspension systems which automatically adjust to all road and driv— 
ing conditions; elastic fuel "cells" inside front fenders; wind 
"flaps" to aid in braking; color-—filled metals which require 
no polishing or repainting.... Other advances will be—"space 
frame" body structure with lightweight members placed where 
loads require them, and covered by stressed panels; wheels that 
protrude "through" body surface to make over-all body lines 
lower. 











Chrysler May Move Up New Engine Introduction 


IF DEMAND CONTINUES STRONG FOR SIX-—CYLINDER ENGINES, Chrysler 
may step up introduction of its new overhead valve job.... It 
was originally scheduled to appear in mid-1960.... Industrywide 
sales of Sixes currently are running about 10 per cent ahead of 
same time a year earlier.... Chrysler's new engine, incidentally, 
will have a cubic inch displacement in area of 260. 


Out-dated Commercial Standards Brought Up-to-Date 


OUT-OF-DATE COMMERCIAL STANDARDS approved by government for lights 
on autos have been withdrawn.... Standards, set in 1941, are replaced by 
those in the 1957 SAE Handbook. Deactivated standards are CS80-—41 
through CS88-41, plus CS97-42. 

They cover: Electric direction signals; bad—weather lamps; inter-— 
controlled spotlamps; clearance and marker lamps; electric tail lamps; 
license plate and stop lamps; red electric warning lanterns; liquid 
burning flares; and supplementary driving and passing lamps. 
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MOTOR AGE 


‘Sp. Mechanical Story of the Month 


HOW to Service 
AIR CONDITIONERS 


Prepare now for spring profit from servicing of 


trunk and dash mounted air conditioning units 


ESTING and Diagnosing Troubles in 
Air Conditioning is a_ skill rapidly 


growing more and more in demand. 
This article looks into the “how” of service- 
ing both trunk and dash-mounted systems. 
Procedures are quite similar in many cases. 
The air conditioning refrigeration system 
should be checked for proper operating 
temperatures and pressures with hood open 
as follows: 
Remove caps from compressor gage fittings 


and valve stems. Connect gage set to com- 
pressor suction set to compressor suction and 
discharge valve gage fittings. Open suction 
and discharge valve gage fittings by turning 
valve stems '4 turn clockwise. Purge gage 
lines by cracking gage; set low and high 
pressure valves. 

Start engine, move air conditioning con- 
trol level to “cold,’”’ and turn blower on high 
speed. Engine should be running at 1200 
RPM and recirculation knob pushed in. Place 
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Above is shown a phantom view of the Frigi- 
daire Air Conditioning used on GM's cars. 


fan in front of car to direct a stream of air 
against condenser and blower intake. Con- 
tinue to run system for ten minutes before 
checking for proper operation. While system 
is operating, check ambient (surrounding 
air) temperature in air stream from fan in 
front of radiator. 

When system has operated for ten minutes 
make the following checks: Observe liquid 
indicator to see that there is adequate Freon 
in the system. Bubbles may appear while 
system is by-passing, but liquid indicator 
should clear up when system is not by-pass- 


Checking with special gauge & manifold assembly. 
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Chilton’s MOTOR AGE @ February 1959 


CYLINDER HEAD ——e_ aii ema SUCTION 
MANIFOLD 





VALVE PLATE ———= 





INTAKE 
> FITTING 


Ol. RETURN 
CHECK VALVE 





CRANKSHAFT 
Ol PASSAGE 


SHAFT SEAL 


COUNTERWEIGHT 





Be sure to guard against kinked tubing and 
leaks by using proper tools and equipment. 


ing. Observe high pressure gage. It should 
be kept in mind that the head pressure (high 
pressure gage) will increase as the tempera- 
ture in the condenser increases. Thus the 
pressure will increase as the car is run, but 
after ten or fifteen minutes should stabilize. 
Observe low pressure gage (compressor 
suction). With ambient air temperatures be- 
low 85°F. the system will by-pass periodi- 
cally. The lower the ambient air temperature 
is, the more frequently the system by-passes. 
If pressure is too low when by-passing, re- 
move cap from adjusting screw on by-pass 
valve and turn screw clockwise slightly to in- 


(Continued on next page) 





Air Conditioners .....-. 


Continued from previous page 








Tools and equipment are shown which are needed 
to properly service the refrigeration systems. 


crease pressure. If pressure remains above 
15 psi. when by-passing, turn screw counter- 
clockwise to decrease the pressure. 


Inserting Thermometer Bulb 


Insert bulb of thermometer 1” inside either 
nozzle inside the car. Hold there until tem- 
perature no longer drops. Be sure to read ther- 
mometer while bulb is 1” inside nozzle. Com- 
pare temperature of air leaving nozzle with 
temperature specified by manufacturer. 

Note: Nozzle temperatures during opera- 
tioning tests are higher than they are during 
normal operation. This is caused by the hot 
engine compartment air being drawn into the 
cowl air intake when the hood is open. 


Evaporator Pressure Test 


Operate engine at 1200 RPM with air con- 
ditioner on, blower on high and recirculation 
knob pushed in for ten minutes to stabilize 
system. 

Remove protective cap from Schrader valve 
on pressure regulator valve and connect low 
pressure gage line to valve using adapter. 
Screw adapter on fitting quickly to avoid ex- 
cessive loss of Freon when valve core is de- 
pressed. Gage shut-off valve must be closed. 
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Servicing this part of the refrigeration system is 
done from the inside of the car's trunk. 


Attach high pressure gage to compressor 
suction valve so that compressor suction pres- 
sure can be observed to tell when system is 
by-passing. “Crack” suction valve '4, turn 
clockwise to open gage fitting. 

With system still operating as in step one, 
observe evaporator pressure on low pressure 
gage when high pressure gage, connected to 
suction valve, indicates system is by-passing. 
Compressor suction pressure will drop below 
15 psi. when system is by-passing. In cold 
weather system can be forced to by-pass by 
turning off the blower, or by tightening the 
adjusting screw on the by-pass valve. When 
turning the by-pass valve adjusting screw, al- 
ways count the number of turns so that it can 
be returned to its original position. 

Evaporator pressure with system by-pass- 
ing should be 23-28 psi. If outside this range, 
install a new pressure regulator valve. 


Vital Precautions 


Do not weld or steam clean on or near sys- 
tem. Do not discharge vapor into area where 
flame is exposed. Do not expose eyes to liquid. 

Welding or steam cleaning on or near any 
of the refrigerant lines or components of the 
air conditioning system could build up danger- 
ous and damaging pressures in the system. 
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SEARCHING TUBE 
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The mechanic is shown using a small rachet 
to loosen up the compressor discharge valve. 


One of the most important cautions con- 
cerns the eyes. Any liquid Freon-12 which 
may accidentally escape is approximately 
21.7°F. below zero. If liquid Freon should 
touch the eyes, serious damage could result. 
Always wear goggles to protect the eyes when 
opening refrigerant connections. 

If Freon-12 liquid should strike the eyes, 
here is what to do: When anything gets in 
the eye, the natural tendency is to rub it. 
Above all—don’t! Spash the affected area 
with quantities of cold water to gradually get 
the temperature above the freezing point. 

The use of an antiseptic oil is helpful in Proper method for removing expansion valve. 
providing a protective film over the eye ball ‘ 
to reduce the possibility of infection. As soon EXPANSION VALVE  .coNmo: Le 
as possible, consult a doctor or an eye special- 
ist for immediate treatment. 


Tightening cap on high pressure test point. 


Trouble Shooting Checks 


When condenser air flow is blocked, then 
clean foreign material from engine radiator 
and condenser by using stream of water or 
air from engine side. 

Overcharge of Freon or air in system: With 
system turned off, loosen gage fitting cap on 
compressor discharge valve. Turn valve stem 


(Continued on page 54) MOUNTING CLIP BRACKET 
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MOTOR AGE 


Motor Age’s Shop of the Month 


The PERSONAL 


TOUCH of “Doc” Daidone 


Exterior view of Daidone's shop. Ad copy shown left below. 


characteristics of Daidone’s Auto Serv- 
ice Company he would probably come up 
with three immediately : One—Sam Daidone, 
the owner, believes in cultivating his old 
customers; two—he emphasizes good shop- 
keeping to appeal to lady customers; and 
three—he advertises that he specializes in 
servicing cars made by GM. Especially Cadil- 
lacs. It is an unusual day that he or his staff 
isn’t working on a half dozen Cadillacs. 
Mr. Daidone has been in business for him- 
self since 1921. He carries the self-conferred 


T one were singling out any special 
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He calls himself a ‘‘Doctor of Motors” 


and proves it to his customers—espe- 


cially the ladies. His volume grows 


on customers’ faith in his services 


Sam's mechanics are well-trained 
and his equipment is up-to-date. 


MOTOR AGE 


Women customers wait for cars 
on comfortable couch or chairs. 


Sam discusses repair job with woman customer. 


title of “doctor of motors” (hats off to Perfect 
Circle). Many of his customers call him “Doc 
Daidone.” Early in his business career, ““Doc”’ 
Daidone developed a strong personal follow- 
ing. That characteristic, plus his up-to-date 
shop techniques that provide him with a large 
volume of business, were several of the fore- 
most reasons why he is being singled out this 
month for the Motor Age “Shop of the 

Month Award.” 
Friendliness pours from “Doc” Daidone. 
Particularly towards old customers. He has 
(Continued on page 68) 
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MOTOR AGE 


A | : B Merchandising Story of the Month 


Giant Tin Man—originally built for Wizard of Oz 
parade float—stands ten feet tall at J. A. Sabol's 
garage in San Diego, Cal. 


SIGNS say it CERTAINLY 


Here are some examples of low-cost but unusual signs 
we've spotted around the country. They're permanent, 
practical and profitable 
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Left: Suicide Corral is apt title for 
rounding up worn, unsafe tires. 


Body shop sign below has theme like 
Motor Age story of July, 1956. 


Big, clean type stands out in eyes of 
customers at this N.J. station. 


a 


NEXT DENTS 3 


disers. Signs interest. Signs attract. 
Signs encourage customers to buy your 
wares and to use your services. 

On these pages are gathered some examples 
of the more unusual type of signs one can 
see around the country in various automotive 
establishments. Take the giant Tin Man for 
example. Owner J. A. Sabol of California is 
said to have been offered $500 for the Tin 
Man. But he turned it down. Originally built 
for a Wizard of Oz parade float, the Tin Man 
has occupied a space on the garage roof since 
1941. 

Perhaps these signs will start you working 
on some themes of your own—Why not give 
ita try? 


( y ise have always been good merchan- 
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Management 


OF Tal fe: 


TIPS on Small Business 
TAX REVISION ACT 


Congress has provided for an estimated 250 million 
dollars’ in income tax savings for business this year 


the new law applies to both large and 

small automobile dealers, repair shops, 
and automotive retailers. Dollar-wise it is the 
same, but percentage-wise it provides more 
tax relief for small businessmen. 

Dollar-wise under the “Small Business Tax 
Revision Act” you are permitted to take an 
initial first-year depreciation allowance of 
20 per cent of the cost on the first $10,000 
of cost ($20,000 on a joint return). This 
applies to both new and used property that 
has an estimated useful life of at least six 
years. 

Here are some tax tips to help you take full 
advantage of these income tax savings in 
your automotive business: 

The Tax Revision Act applies to all pur- 


(Citic ne a “small business” tax revision, 


chases of depreciable property made after 
December 31, 1957. Thus, any new or used 
equipment you have purchased since can be 
applied to the special deduction of first-year 
depreciation. 

Any property purchased until the end of 
the tax year will apply to this year’s special 
deduction. For instance, even though you 
buy the equipment in the last month of the 
tax year, you are permitted to take the full 
20 per cent extra allowance plus 4. of a 
year’s depreciation on the equipment. 

This allowance is stated in the law to have 
an effective date: “The amendments made 
by this section shall apply with respect to 
taxable years after June 30, 1958.” Calendar 
year tax reporting will not be effected by this 
because the special allowance is permitted 
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MOTOR AGE 


O! 


Management Story 
of the Month 


at the end of the tax year for the full 20 per 
cent of the first $10,000 in cost. 

TAX TIP Make your plans for mod- 
ernization now. Even if you purchase $10,000 
of the new or used equipment on the last day 
of your tax year, you will be permitted to 
take the full 20 per cent deduction from 
adjusted gross income in this year. 


Divide Purchases Over Two Years 


This is a special way to save income tax 
dollars under the Tax Revision Act. For in- 
stance, you might buy $10,000 worth of 
equipment for your automobile business just 
before the end of the tax year. This gives 
you a 20 per cent extra deduction this year. 
The balance of the equipment, another $10,- 
000, is purchased right after the start of the 
new tax year. This gives you another 20 
per cent deduction for that tax vear. 

Since the law is established to repeat the 
benefits year after year, good tax planning 
on purchases will help you save income tax 
dollars over the years. For instance, if the 
full $20,000 was purchased in one year, only 
$10,000 could be used for the special 20 per 
cent deduction. But, if spread over the two 
year period, you will get a total deduction 
of $4,000 instead of $2,000 if purchased at 
one time. 

TAX TIP———Plan your major equipment 
purchases over a time span of two years to 
take full advantage of the relief in the new 
Tax Revision Act. 
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Ignore Salvage in Initial Deduction 


As you know, the salvage value of the 
depreciable property must be considered in 
calculating depreciation (except in the de- 
clining balance method). For instance, 
property with a cost of $6,000 and a salvage 
value of $1,000 would be depreciated on the 
basis of the $5,000 cost less salvage. 

Under the provisions of the Tax Revision 
Act, you do not need to consider the salvage 
value in computing the 20 per cent initial 
allowance. You would take the 20 per cent 
deduction on the full $6,000 in the previous 
example rather than on the $5,000 cost less 
salvage value. Thus, your total deduction is 
$1,200 instead of $1,000. 

However, in‘the second step of calculating 
your total deduction for depreciation the first 
year, you must consider the salvage value 
(except in the declining balance method). 

For instance, with an estimated ten year 
life on your property that cost $6,000 and has 


(Continued on page 64) 








Service is the RULE— 
at REUHLE 


Milt Reuhle invests in good 
men and good equipment; he 
encourages safe driving and 


builds SHOP VOLUME 


scp yey: (cl 
ie 


103 MICHIGAN MT. CLEMENS 


ILT Reuhle, of Reuhle’s Body Shop in 
Mt. Clemens, Michigan, has built a 


thriving business around good sound 
promotion. There are no gimmicks involved 
in his campaign to keep the customers at his 
doors. He has built a reputation over the past 
15 years. He’s done it by giving good service 
and excellent workmanship in body and paint- 
ing work—but he has not forgotten to tell 
that story over and over again to potential 


B DY SHOP customers. 


Both types of spray guns in use—remote cup gun used at left. 


Milt Reuhle looks out window of special wrecker. 








Pa, f 





By Murray K. Simkins, 
Detroit News Bureau Chief 
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Heart of Milt’s promotion plan is one of the 
most unique wreckers this area has ever 
seen. It’s designed, painted and utilized to at- 
tract attention of the people in this town of 
some 32,000 population, north of Detroit. But 
more than that, it’s equipped to provide the 
prompt service that is required in the emer- 
gencies of highway wrecks. 


Has 300 Hp Engine 


Picture a wrecker equipped with a 300 hp 
engine, for example. Milt does not need a 
police escort when he answers an emergency 
call. In fact, the police have a hard time keep- 
ing up with him. He uses a two-way radio to 
pick up and place calls. 

Equipment in this vehicle resembles that of 
a fire truck, service truck, hospital and ambu- 
lance all rolled into one. Milt has spent a total 
of $1500 for special equipment. As a result 
there is never a question as to if and whether 
he can do the job. Here’s a rundown: 

@ Cutting tools using high pressure acet- 
ylene that will cut through 3 in. of metal 
if required. Why? It develops less heat 
and is safer for extraction work. 

@ Floodlights sufficient to illuminate a 
150-ft. wide area. Auxiliary lighting 
under the truck so that the surrounding 
road is lit up while towing—a safety 
measure in itself. 

e@ CQO2 tank for fire control and for re- 
suscitation work if and when necessary. 
@ Asbestos blanket measuring 10 « 10 


Operator spraying with the remote cup gun type. 
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ft. for protection of occupants in case of 
fire or when cutting near passengers. 

@ Camera for recording any detail that 
might be required by anyone concerned. 
®@ Collapsible boat (Mt. Clemens is on a 
river and near a lake). In fact, diving 
equipment has been ordered. 

@ Blocks, “A” frames and all towing and 
hoisting equipment required to recover a 
wreck with as little blocking of traffic as 
necessary. 

Tools and equipment are painted with lu- 
minous paint so that they can be spotted in 
the dark in a hurry. A 110 volt alternator 
provides for adequate current for lights and 
radio use during such operations. The radio 
is left on during operations so that messages 
can be received and sent by either accident 
victims or local and state police. 

Milt cooperates with local authorities in 
any way possible. He has seven telephones 
installed in garage, home or with attendants 
who ride the wrecker. Service, of course, is 
available on a 24-hour period, and two men 
can be on the road within three minutes. 

Not content with service only, Milt Reuhle 
utilizes this $5000 wrecker locally in parades, 
where it may be decorated with streamers to 
show off one of the city’s thriving businesses. 
During a celebration this year Milt will tow 
a wreck in a parade complete with a bandaged 
victim—to impress upon the public the im- 
portance of safe driving. Milt hastens to say 
that he is not looking for wrecks; simply pro- 

(Continued on page 80) 


On standard spray gun, cup is next to spray tip. 





ONE of the highlights of drag racing last year 
was choosing pretty Christine Callas as “Miss 
Hot Rod of 1958." She stands next to trophy 
which was presented at the 1958 National Cham- 
pionship Drag Races at Oklahoma City. 


NEWSCENE 


SALUTE to the service specialists who answer 
road service calls in the Winter is brought to 
mind by this picture of a stranded motorist 
making a sine awkward attempt to get 
chains on his tires. 
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PLACARD cautions motorists to watch out 
for pedestrians crossing busy intersection. The 
placard is carried by mother after a pedes- 
trian had been killed nearby. The signs are 
part of the Spartanburg Herald-Journal's 
safety campaign. 


HERE'S a Christmas message that a lady 
in Memphis painted on her gift for hubby. 
As she used a paint that didn't wash off too 
easily, her son is pictured above with buffer 
in hand trying to remove mother's affection- 
ate message to father. 


POLE-SITTING gimmick is used to attract 
customers to the Read Mullan Ford Agency in 
Phoenix, Ariz. The agency erected a 4! foot 
high, 12 inch steel pole in front of lot and 
placed a 1959 Ford convertible on it. Inside, 
songwriter, John Roller, expects to remain 
there until July 12. 





Servicing the BORGWARD 


By John K. Montgomery 
Technical Editor 








Numbers give cylinder head tightening sequence. 


Removal of cap screw which secures distributor. 


niques of the popular German-made 

Borgward is particularly appropriate 
at this time as it follows the recent announce- 
ment of increasing sales volume for the Borg- 
ward. 

Said A. William Oster, general sales mana- 
ger of Earle C. Anthony, Inc., importer: “Dur- 
ing 1958 Borgward cars have found favor 
with thousands of motorists throughout the 
nation. The outlook for 1959 is exceptionally 
bright.” 

Oster added that the “German import has 
won wide public acceptance in the United 
states.”” He added that now there are more 
than 500 well-stocked Borgward sales and 
service facilities in this country. 


. discussion of some of the service tech- 


Looking at the Engine 


Confining ourselves generally with the 
servicing of the engine we find: The power- 


Below: installation of water by-pass tube seal. 
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Presenting vital specs and service tips on 
the 4-cylinder engine of this imported car 


plant is a four-cylinder one. It has a horse- 
power rated at 60 at 4700 rpm. 

The transmission of course is four-speed. 
For the engine, the factory recommends ad- 
justing valves at intervals around 650 miles. 

This is done by removing both valve gear 
covers. Heat up engine and adjust intake and 
exhaust valves to .008 inch. 

Cylinder Firing Order is 1 - 3 - 4- 2. Num- 
ber one cylinder is to the rear of engine. 

Distributor point gap should be .016 inch. 
Set spark plugs at .027 to .030 inch. Valve 
timing: 


Inlet opens 18° B.T.D.C. 
Inlet closes 56° A.B.D.C. 
Exhaust opens 56° B.B.D.C. 
Exhaust closes 18° A.T.D.C. 


Clutch is hydraulically operated. Clearance 
between the piston rod to clutch cylinder 
should be approx. .098 inch. To adjust, de- 
press the clutch pedal until the release bear- 


Both this picture and photo to the right shows valve 
adjustment procedure with covers removed. 
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ing is in contact with the thrust ring. Set 
adjusting screw in this position so that there 
is a thrust of 2.5 to 3 mm. or .098-.118 in. 
when the tensioned clutch lever returns. A 
bearing face is thus maintained. 


Bleeding Hydraulic Clutch 
Hydraulic system should be bled anytime 
when any portion has been disconnected or 
when working on the clutch. 
Front end alinement specs: 
King pin Inclination 6° + 15’ 
Caster 3° — 3 
Camber 0 — 0° 
Toe-in 0 
Caster adjustment is set by the factory. 
Deviation from the standard settings must 
be compensated on the front axle suspension 
by placing shims between the centering cup 
and the front axle bracket of the body. Ad- 


(Continued on page 88) 





as turbine in the exper 

or special tests in a Cadillac-built M-56 
lightweight military tank and a heavy duty 
Chevrolet truck. 


ITHIN the past two years, great prog- 
ress has been made in the develop- 


ment of Chrysler Corporation’s ex- 
perimental gas turbine engine. So much so, 
reports executive engineer George J. Hueb- 
ner, Jr., (in charge of research for Chrysler) 
that the progress exceeds all of the preceding 
years’ work on the project. 

The Chrysler engineer indicated that there 
appeared to be “but two really major ques- 
tions that still need answers before we can 
consider the gas turbine as economically de- 
sirable.” 

The two still-unanswered queries he said 
are: 1. How much will reciprocating (piston- 
type) engines be improved during the next 
few years? 

Secondly, would gas turbines cost more to 
manufacture in quantity than piston-type en- 
gines ? 

Huebner was most optimistic about the 
gas turbine’s prospects. He said that the most 
significant progress in Chrysler’s turbine 
work has been in two general areas. First 
was engine design, which has improved fuel 
economy at low speeds and while idling; sec- 
ond was in metallurgical research, which has 


Chrysler’s 
GAS 
TURBINE 
Logs 

19.4 mpg 


Installed in a ’59 Plymouth 
gas turbine performs well 
on 376 mile economy check 


developed two promising new high tempera- 
ture materials. 


Results of 576 Mile Test 


As evidence of the gains in engine effi- 
ciency, he disclosed the results of a recent 
576-mile economy test run. Here the turbine 
averaged 19.39 miles per gallon at an aver- 
age highway speed of 38.3 mph. 

Installed in a 1959 Plymouth, the latest 
version of Chrysler’s experimental power 
plant improved substantially on the 13 to 14 
miles per gallon registered by an earlier unit 
on a cross-country run two years ago. 

Huebner said the 576-mile economy check 
was made from the Stony Ridge (Toledo) 
interchange of the Ohio turnpike to Wood- 
bridge, N.J. Route went via the Ohio, Penn- 
sylvania and New Jersey turnpikes. Diesel 
fuel was purchased at service stations en 
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route on this part of the run; it was meas- 
ured into the fuel tank. 

“In all gas turbines—automotive or air- 
craft—efficiency at low speeds and under 
part-load conditions has been the biggest 
economy ‘bugbear’,”’ he explained. “‘Because 
we wanted to make test conditions as tough 


Instrument _— and controls in test car. The gauge 


in center shows inlet temperature of gas. 
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Executive engineer 
George Huebner, 
Jr. (left) and Paul 
C. Ackerman, vice 
president of Engi- 
neering, are pic- 
tured with gas tur- 
bine test car. 


as possible we chose to loaf along at 35 to 
40 mph.” 

The average speed of 38.3 mph for the 
west-to-east economy portion of the run in- 
cluded fueling and tollgate stops, Huebner 
said. Over-all west-to-east fuel economy aver- 

(Continued on page 60) 


Executive engineer George Huebner, Jr. checks 
regenerator section which cuts heat of exhaust. 
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REAR OL PUMP 


REVERSE BAND 


OIL STRAINER 


Powerflite Transmission 


Chrysler Trans. Slips 
In Second Constantly 
One of our customers has a 
1955 Chrysler which we service 
regularly for him. The other day 
the transmission started to act 
up. It takes off OK but slips in 
second unless you let up on the 
accelerator pedal. We adjusted 
the bands and throttle linkage 
with no success. What should we 
look for on this job? 
Indianapolis Subscriber 


[ JSUALLY when you have a 
condition like this it is caused 
by improper band adjustment, 


a defective 
shift valve spring. I would sug- 
gest checking these items over 
carefully first before removing 
the transmission. 


defective servos or 


Ford Has Clunk 
In Drive Shaft 


I have used a diaphragm 
spring in the yoke of the drive 
shaft to try to get the “clunk” 
out when driving over a dip in 
the road. I have inserted a spring 
five times, each time using a new 
spring. However the noise comes 
back after driving a thousand 


miles or so. Can you advise me 

on what I should do to solve this 
problem? 

Michael Califano 

Schenectady, N.Y. 


§ pow best cure for this con- 

dition is to install helper 
springs on the rear. These pre- 
vent the rear axle from twisting 
when under torque and rough 
roads. There are several of these 
on the market. 


Obstruction In Cyl. Head 
Restricts Oil To Rocker Arms 


We recently did a carbon and 
valve job on a 1950 Cadillac. 
Everything turned out fine ex- 
cept getting oil up to the rocker 
arms. We blew out the rocker 
arm What have we 
overlooked on this engine? 

Modern Motors 
Texas 


passages. 


IL is supplied from oil gallery 

in the block through a verti- 
cal gallery up to the cylinder 
head where it indexes with a hole 
drilled into the cylinder head, 
through the cylinder head to the 
rocker shaft bracket (the rear 
bracket on the right bank and 
the front bracket on the left 
bank). The oil flows around the 
bracket bolts since the bolts fit 
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for troubleshooting 


very loosely in the bracket hole. 
First make sure oil is reaching 
the brackets. Usually sludge 
blocks the oil supply before it 
reaches this point. The best for 
clearing them is to remove the 
cylinder head bolt from _ the 
bracket. Also the little pipe plug 
from the front end of the cylin- 
der head. Apply compressed air 
at the bracket this should blow 
the obstruction matter out of the 
cylinder head passage. 


1957 Pontiac Burns 
Points Every 100 Miles 
We have a 1957 Pontiac which 
burns up the points in about one 
hundred miles. They actually 
burn blue. The coil and resistor 
has been replaced. Also all the 
wiring has been checked. What 
have I overlooked? 
Walter Secules 
Phila., Pa. 
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BY JACK MONTGOMERY, TECHNICAL EDITOR 


ROM the reports I have re- 

ceived from the field, the 
trouble is probably due to a 
faulty Ignition switch. This com- 
bination starter and _ ignition 
switch sometimes sticks. What 
happens is the engine runs with- 
out the resistor. The system is 
so designed that when the starter 
is being turned the ignition re- 
sistor is bypassed to provide high 
voltage during cranking speed. 
The by-passing of the resistor is 
accomplished by means of a spe- 
cial terminal on the ignition 
switch which is connected di- 
rectly to the coil. Replacing the 
switch should correct your trou- 
ble. 


1951 Cadillac 
Hard To Start 


Difficulty in starting a 1951 
Cadillac has been encountered a 
number of times at this station. 
In all cases the difficulty oc- 
curred under the following con- 
ditions: The engine was brought 
up to normal operation tempera- 
tures. Adequate fuel was avail- 
able. Adequate and proper spark- 
ing occurred. The engine did not 
turn over as fast as when the en- 
gine was cold. Rebuilt starters 
have been tried. Battery checks 
proved satisfactory. There is no 


shorting occurring at or before 

the starting motor. The rebuilt 

starters have been checked under 

all operation conditions and 

prove to be satisfactory. Engine 

compression checks are good as 
are points ete. 

Joe Hocisho 

Belmont Service 

Garfield, New Jersey 


HAVE run into similar cases 
on Oldsmobiles. The hard start- 
ing usually occurs after the en- 
gine has been overhauled. It 
seems that after the engine heats 
up, the starter is just under pow- 
ered, to crank the engine. I have 
seen some cases where the igni- 
tion timing was too far ad- 
vanced in which case, by retard- 
ing the spark slightly, the en- 
gine would crank freely. This 
starter should draw 60 amps. on 
lock test and 65 amps. at 5500 
rpms. 





59 Ways to Service “59 Cars 


on “59 Ways to Service ’59 Cars.”’ You 

will remember this series began in 
December’s issue of last year. Then Dodge 
was discussed. Last month it was Ford 
throttle linkage on Ford’s new eight cylinder 
engine. Now lets take a look at a service tip 
on the 1959 Chevrolet. Following that, we'll 
move on to a kickdown adjustment on the 
Plymouth Torqueflite. 


. GAIN we continue the monthly series 


Chevrolet’s Fuel Gauge Needle 


Rapid movement of the fuel gauge needle 
from ‘Full’ to “34 Full’ is a characteristic of 
the 1959 passenger car fuel gauge. Replacing 
either the tank sending unit or instrument 
panel gauge will not change this condition. 

Elimination of the drain plug on 1959 
passenger car fuel tanks make it necessary 
to siphon fuel from the tank if draining be- 
comes necessary. The following fuel siphon- 
ing procedure is recommended for these 
tanks. Obtain an 8 or 10 foot length of °.” or 
slightly less, ID hose. Cut a flap-type slit 18” 
from one end. 

Note: Hose with a larger than *.” ID is not 
recommended. It is quite difficult to create and 
maintain a siphon using this method (with 
the larger hose). 

Insert a small pipe nipple (at least '% 
larger OD than hose ID) into opposite end of 
hose from slit. This helps submerge tank end 
of hose in fuel. Lift or jack rear of vehicle so 
that gasoline tank is at least one foot higher 
than normal. 

Insert nipple end of siphon hose assembly 
into fuel tank. Make sure the natural curl of 
the hose is turned down. The pipe nipple 
striking bottom of tank will indicate a prop- 
erly submerged hose. 

With opposite end of hose in a suitable con- 


” 


€ 


Presenting another 
in. the continuing 


service 


series of 


lips for ‘59 cars 





—— FUEL FLOW 
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18” APPROX SLIT HOSE AS SHOWN 
——---= 
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10 FEET APPROX. 








Cutaway of the hose that can be used for siphon- 
ing a gas tank of a 1959 Chevrolet passenger car. 


tainer, insert an air pressure line nozzle in 
the flap-type slit and trigger the flow of fuel. 


Torqueflite Kickdown Band Adjustments 


On Plymouth M series equipped with the 
Golden Commando 395 engine, the exhaust 
pipe and torsion bar are very near the trans- 
mission. This causes insufficient clearance for 
engaging Tool C-3380 or C-3380 with exten- 
sion—or Tool C-3583 with adjusting screw. 
Due to this condition, it is practically impos- 
sible to adjust the kickdown band with Tool 
C-3380 on “M” series “B” engine cars 
equipped with Torqueflite transmissions. 

(Continued on page 88) 
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Time and work saving ideas on cars and trucks 


$7.50 


PAID FOR 
EACH KINK 


off. Send Yours In Now! 


$25 


FOR THE KINK 


Reworked Ring Compressor 
OF THE MONTH 


ek te ROAR eres 


February's Kink of the Month Is 
How To Make An Axle Puller 








<—'y-IN. STEEL PLATE 


1 QUART CAN, 
FILLED WITH 


Pa BABBIT 











STEEL ROD 


E MADE a very good puller out of a 

piece of *, inch rod and a steel plate. It 
is inexpensive to make as most of the parts 
are laying around the shop. Holes are drilled 
in plate to match lug bolts. Then weld cross 
bar to steel plate. A quart can filled with 
melted weights is used for the slide hammer. 
This can also be used on some other makes 
too. Irvin V. Jackson, Jackson’s Paisano 
Chevron Service Station, 2001 E. Paisano Dr., 
El Paso, Texas. 
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For New Type Engines 


On 1958 and 1959 Chevrolet 
truck and high performance 348 
cu. in. engines, the top of the cyl- 
inders are not machined to allow 
a ring compressor to be used in 
the regular way. To remedy this, 
I took a 2% inch to 5 inch ring 
compressor and clamped it 
around a used piston and sawed 
it off at an angle of 16 degrees, 
equal to the cylinder angle or 
134, inches off one side of the 
compressor. After flaring the 
edges of the compressor, the pis- 
ton installation is simple. James 
R. Lindsey, 2701 East 2nd Place, 
Lubbock, Texas. 


Clean Tube And Choke 
After Replacing Gasket 


When the right bank rocker 
arm cover gasket on the O.H.V. 
Cadillac engine leaks, oil will al- 
most invariably get into the 
choke stove. From there it will 
be drawn up the heat tube into 
the choke and foul it up. When 
the gasket is replaced, the tube 
and choke should be thoroughly 
cleaned and checked. Victor Mc- 
Gee, 1111 Ridgeway St., May- 


. field, Ky. 


(Continued on page 58) 





Arrows point to areas where sealants are invaluable. 


M. Langton, Research Director 
Permatex Company, Inc. 


This informative article 
spells out the different 
groups of sealants and 
offers tips on their use 


SEALANTS 


Make Tough Jobs EASY 


EEPING an eye out for minor leaks 
Kk during servicing can yield many 
quick, high profit jobs. By suggesting 
immediate attention to the leak and applying 


the correct sealant, it’s possible to wrap-up 
small jobs fast. Samples—water hoses, secure 


loose wires, oil filters, repair cracked 
batteries, windshield wiper hoses, valve 
covers. These are just a few of the many 
spots where minor leaks crop up. 

A proven, dollar-building technique in 
these cases is to use the small package, charge 
it to the job, and pass the remainder on to 
the owner. (Who will probably promptly lose 
it somewhere in the glove compartment!) 

The use of sealants to cut labor time on ex- 
isting work is important. This includes time 
wasted in aligning gaskets. Also time used 
searching for scarce gaskets or trips to a 
jobber for seldom used gaskets; particularly 
on foreign cars. Sealants mean insurance 


against comebacks due to leaks which develop 
after reassembling and engine operation. Re- 
working one small leak on an automatic trans- 
mission can mean no profit on a number of 
jobs. 

Today, virtually every joint or connection 
on a car is subject to one of many different 
fluids or gasses and pressures. How well 
évery seal holds depends on the sealant used 
and how it is applied. The purpose of this 
article is to spell out the different types of 
sealants; also offer some tips on how they 
should be used. 


Three Basic Types of Sealants 


The mechanic has three general types of 
sealants available to him. These are grouped 
according to their setting nature—hard, flex- 
ible and soft. 


(Continued on page 78) 
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‘“‘Penny ante’”’ sales 
mean 


‘‘penny ante’”’ profits 
Push Your 


Big Profit Line— 
DELCO 
Batteries 


“Small item” selling is fine, but there’s a quicker way to fatten 
the till. Push Delco Dry Charge batteries and get in on the really 
big money. 
~ Nearly 25,000,000 replacement batteries are sold every year. 
Get your share of this profitable market with Delco! 

Almost half the cars on the road come factory equipped with 
Delco batteries. It’s natural for owners to ask for Delco when it’s 
time to replace. 

Delco DC’s offer the freshest power money can buy. 

They’re backed by the strongest battery advertising in the 
business. Put Delco out front in your sales department. Then watch 
the profits roll in. Get all the facts from your United Motors distributor. 


Quality built by Delco-Remy distributed nationally through General Motors STARTS with Delco Batteries 
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kK 
“Should | put in colder ; “Should | put in 


plugs for high-speed = hotter plugs for low- 
highway driving?” Ca speed city driving?” 




















STOP PLAYING THE SPARK PLUG “GUESSING GAME"! 
STANDARDIZE ON AUTO-LITE. POWER TIP BECAUSE=— 


Auto-Lite. Power Tip “fires up” 
today’s engines at all speeds! 


Here’s why Power Tip is your 
safe choice for today’s engines! 


Smart dealers know they can depend on Auto-Lite Power Tip to protect their most 
valuable asset . . . customer satisfaction. That’s because Power Tip “fires up” 
today’s overhead-valve engines at all speeds—and keeps them “‘fired up”’ in all kinds 
of driving. More and more dealers are standardizing on Power Tip for all overhead- 
valve engines because it takes the ‘‘guesswork”’ out of spark plug selection. 





Install Power Tip in your customers’ cars. Take the ‘“‘guesswork”’ out of your spark 
plug service and be sure of completely satisfying your customers. Stock Power 
Tip today! 

*Power Tip, with or without Resistor, is ignition engineered for overhead-valve V-8 
engines and for most overhead-valve 6-cylinder engines in all cars on the next page. 
You need to stock only 7 Power Tip numbers to give you safe coverage of over 
95% of your customers’ cars. Standardize on Power Tip today! 


THE ELECTRIC AUTO-LITE COMPANY ¢ TOLEDO 1, OHIO 


AUTO-LITE POWER TIP — - 
CLEANS ITSELF AT LOW SPEEDS, the projecting AT HIGH SPEEDS, the projecting tip 


Power Tip is in the thick of combustion is in the path of incoming air-fuel mix- 
WHILE YOU DRIVE! where it gets hot quicker and stays hot ture where it stays cooler to effectively 
to burn fouling deposits away clean! check damaging pre-ignition. 


RESISTOR SPARK PLUGS WITH 
BP # bod 
~ ° 
% s 
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YOU NEED ONLY 7 POWER TIP NUMBERS TO 
COVER MOST OF YOUR CUSTOMERS’ CARS* 


CHRYSLER 


1951-53 V8, All 

1954s V8, 

1955 V8N.Y.& ‘ata 

1955-56 V8 Windsor.. 

1956-58 V8 N.Y.. 

1957-58 V8 Wind. & Sara. ..AR42 
1959 bem Sara. 





1949- . in 8 Cyl 
Pe Win ena sccenveces «»-A52 
1956- 53 vi 


CHEVROLET 


52 
1958-59 6 & V8 4%” Reach... 
1958-59 V8 4” Reach..... 





ww 


DE SOTO 
1952-54 V8, All 
1955 i 
1955 
1956 V8 Exc. Adventurer.AR52 
1956 V8 Adventurer 
1957-58 V8, All.. 
1959 V8 Exc. Adventurer. .A42 
1959 V8 Adventurer 2 


1957-58 4 V8 %4” Reach...AR42 
1958 All V8 %” Reach. -AGRE2 
1959 

1959 V8 Except 0500 

1959 V8 D500 


die 


EDSEL 
a rer 
1959 6 Cyl. & 292 Cu. In. _ 
1959 





1952-54 6 Cyl. - er AL82 

1954 V80.H L 

1955-56 V8, hil 

1955-59 6 Cy 1 

1957 

1957 All Other V8 and 
Thunderbird... .. 

1958-59 V8 292 Cu. In...... 

1958-59 All Other V8 and 
Thunderbird 


HUDSON 
1955 V8 %A.5” Reach 
1955-56 V8 4” 
1955-57 Metropolitan 
1956 Rambler 
1956 AL8 
1957 Except Metropolitan AL82 


IMPERIAL 


1956-58 V8, All 
1959 ~—-V8, All 


LINCOLN 





1958-59 V8 312 Cu. In 
1958-59 All Other V8's 


NASH 


1946-53 0.H.V. Models 

Exc. Dual Jet Fire. A82 
1953 Dual Jet Fire... .AL82 
1954-56 Ambassador 6 Cyl....A82 
1955-56 Ambassador V8 

Engs. 7A¢” Reach. AL82 

Engs. 4%” Reach. .AG52 
1956 Statesman L82 
1957. Ambassador V8.... 
1954-57 Metropolitan AG52 


OLDSMOBILE 
1949-54 V8 
1955 
1956-59 V8 


PACKARD 
V8 7A6” Reach 





PLYMOUTH 
eg 56 Me All 
1988. 59 V8 Except 1959 


Commando 
1959 V8 Commando 


PONTIAC 
1955-59 V8 A52 
1959 Canadian 6 Cyl......A52 


OO eeumenem 


RAMBLER 


1956 6Cyl... 
1957-59 6 & V8 O.H.V... 


STUDEBAKER 
1951-58 V8 (Except 57 
Golden Hawk)... AL82 
1956 V8 Golden Hawk. . mr 
1959 V8, All 





*Auto-Lite RESISTOR Spark Plugs with Power Tip, recommended for long plug life and suppression of radio 
interference, can be used in place of all STANDARD Power Tip applications shown in these specifications, 
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1958 New Passenger Car Registrations by Makes by States” 





Cad- 
iflac 


Chev- Chrys- 
rolet | ler 


De- 


STATE 
AND MONTH Buick Soto 
Nov. 279 982 
14401 

316 


6494 


Alabama 

Arizona 
Arkansas........ 
California. 
Colorado 
Connecticut 
Delaware 

Dist. of Columbia 1 
Florida. 
Georgia..... 

idaho. 

Ilinois 

Indiana 


ROW. cccecesoces 


Kentucky 


Louisiana 


Maryland 
Massachusetts. . . /Nov. 
Michigan 

Minnesota 
Mississippi......./ 


NewHampshire . 
New Jersey...... 
New Mexico..... 
New York 

North Carolina. . . 
North Dakota. ... 


South Carolina. . ./ 
South Dakota . 
Tennessee 


WOU. . ssexccsen N 


Virginia........./ Nov 
Washington... ... 
West Virginia. 
Wisconsin 


Wyoming 


252 114 


Total ..Novernber, 1958 


- 59. 3535 
Total......November, 1957 26423 9175) 104165 7110 7223) 


im- 
Dodge Edsel Ford  perial 


11001 
16631 


Lin- 
coin 
49 1096) 23 
11852 215 
553 


9 
203 
5 
103 


220 
2885 


1633 
3140 


Mer- | Olds- Pack- 
cury | mobile | 


Sac SniuH838 


=-wno— 


S-8no 


~=8: G- 


7127 77 
13024 193 








Pon- 
tiac 


Ram- Stude-| Misc. For- 
bier baker | Dom. eign 

det ivaicisivanl 

183 47 
1416 

90 


879 
104 
813) 


1925 
14411 
261 


«Total 


ae | 
Se 


Sa 
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3831 
336 
3130 
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8sE83 


E~Rodu 883 
88285 
=—=So-m 
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= 8 a Run 
BaSatosSa~So=Ns~ 
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S2SS3SS2SSSS82 


eBaSaSe 
38ES8 
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38 
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a8 Sod 
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Sz 
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~ 
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S223 
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Ss 
= 
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QD 
eo 
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=aaNo 
eas 
as 
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2.858.822! 
SSeRSSBFs 


>= 
BS 


— w 
o—=on 
238 
N 
o 


88a 
w + Fe | 
33 


19898 
8565 


338, 881 


35819 408 , 534 


232148 108555 1108446, 54219 44446 125046) 34308) 910252 
358428, 127910'1316502, 98764 97118 241962) 21150) 1364094 


Total 
Total. 


..11 Months, 1958 
..11 Months, 1957 


123282 270858 2506 
245738 335522 4972 


361084 200429 163920 
658533 293743 82202 


343942 4, 162,013 


13392 23865 2993 
30606 33666 17625 185294 5,471,900 





Source: R.L. Polk & Co. *Data secured from Dept. of Motor Vehicles, State of Oregon. 
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ALEMITE 
SPRING PROFITS 


the 
greatest 
name in 
automotive 
additives 
offers 
free brand name bonus gifts! 





LINE OF 


NEW SELLING 
ADDITIVES 


EASIESIT "~RO FI 





... Plas These 


SET OF 2% POWER (Spotleman 
$595 FOLDING BINOCULARS 


plus extra can of CD-2 for only $1.69 
. .with your case purchase of CD-2! 


YouSeliCD-2for. . .....-.. . $1.69 
YoucComls. . . + ie « 
You Get the $5.95 Reesenen Sncwsline For . 0.00 


and here’s your profit on a case of CD-2: 


You Sella Case (24cans)For. . . . . . $40.56 
Es oe: Se ometatee lala hs ee 27.04 
VOU WNRE . .. 6 ts we i os es » Be 


Alemite CD-2, America’s Number One oil additive, contains 
super-protecting phosphodyne to make motor oil work full time 
against engine wear. Restores car power... eliminates engine 
noise! 





KLEEN TREET 
JACKPOT 
PACKAGE: 


$595 
DELSAM 
ROAST HOLDER 


CARVING BOARD plus four extra cans 
of new Kleen Treet for only $3.80 


. ..with your case purchase of Kleen Treet! ; 
You Sell Kleen Treet For. . . ... . $3.80 BEST-ADVERTISED 


Your Costls. . . - + + + __ 3,80 ADDITIVES, TOO! 
You Get the $5.95 Conte feeed For. . . $0.00 Alemite helps you sell with 


and here’s your profit the biggest radio campaign 
in chemical history! In 
on a case of new Kleen Treet: ; jeans aaah :..00 tn 


You Sella Case (24cans)For. . . . . $22.80 network radio ie ganged 
13.68 additine concentrate day ...5 days a week ... all 
, ee ee , year long...CBS Stars 


VOU MAME. 6s 1s tes se ws we Se Stretches Rusty Draper, Ned Calmer, 


Hl the fi aeieiee ul th a your gasoline Phil Rizzuto, and Eric Sev- 
Now you can sell the finest carburetor cleaner on the marke’ «cto ; areid sell Alemite for you 


—at a new low retail price of only 95¢! New Alemite Kleen ee over 200 CBS stations. 

Treet cleans out dirty carburetors and fuel lines . . . gives in- , They command a weekly 

stant starts, faster pick-up, new-car performance! <i audience of more than 
47,000,000 listeners! 


SPRING JACKPOT STARTS FEBRUARY 1 
ENDS MAY 31 


POWER-PAK JACKPOT 


PACKAGE: | _— — TOWEL SET 


(8-PIECE) 


plus one extra Power-Pak package for only $2.45 
-with your case purchase of Power-Paks! 
You Sell Power-Pak For. . . . . . . . $2.45 


YourCostls. . . . Se nlih Og 2.45 
You Get $5.75 Cannon _—— Set Rie. oe. « SS 


and here’s your profit on a case of Power-Pak: 


TUNE UP TWINS + | You Sella Case(24cans)For. . . . . . $29.40 


atc pace 


WONGOIS 5 ke & & «lw &) S084 18.84 


poweR-PAK f YOUMAKE. ......... . $10.56 


SPECIAL Make twin sales . . . twin profits . . . with Alemite’s fast-selling 
combination package of CD-2 and New Kleen Treet, at a special 
low retail price of only $2.45 (regular price, $2.64). 


SEE OTHER SIDE (/ 
y 





HIi-PO JACKPOT PACKAGE: 


$14.95 TEN-PIECE 
Sheffield 
CARVING SET 


plus two extra cans of 
Hi-Po for only $3.90 
..-with your case 
purchase of Hi-Po! 


You Sell Hi-PofFor . ....... . $3.90 
YourCostls . . . Peon sete 
You Get the $14.95 pee Set tae OW AR eS 


and here’s your profit on a case of Hi-Po: 


You Sell a Case (12 cans) For . . $23.40 
Vaile Ge a aE Nee 14.04 
FOU MARE 0k ee ee eee 


Sor automatic 
transmissions 


Another profit-making addition to the 

famous line of Alemite Brand Names! There’s 

nothing else on the market like this new fluid additive concentrate 
for automatic transmissions. Cleans transmission . . . 

stops leaks . . . restores transmission to original efficiency. 


$475 MELMAC*’S-PIECE DINNERWARE SET 


PLUS TWO EXTRA CANS OF COOLING 


SYSTEM 


CONDITIONER FOR ONLY $2° CONDITIONER 


JACKPOT 
with your case purchase of Cooling System Conditioner! ree 


You Sell Conditioner For . . . . .. . . . $2.00 
Your Costls . . . er ee 2.00 
You Get $4.75 MELMAC Set For > ep fae eo 


and here’s your profit on a case of Cooling System Conditioner: 


You Sella Case(12cans)For . . ... . . $12.00 
You Cott <...\: 6)". «| eee CU 7.20 
YOUMAKE. ... oe . . § 4.80 


HIT YOUR JACKPOT ~ 
OF SPR j NG PROFHS yar + your nal C 0 0 L | N G 
WITH ALEMITE yovictor, testers drt, scolsail RE re gage 
j rust... holds it im suspension for ) Y S T E M 
—— 4 


_ pein removal.” 
a 


ALEMITE 


DIVISION 


EWART-WARNER Mator Anti-Rust = 
Excellence et tn ay 


a ae 


MONEY-BACK GUARANTEED BY ee ae oF WAP annee CORPORATION 
1826 DIVERSEY PARKWAY, CHICA 14, ILLINOIS 


’ 4 5 
wt 
. a! gis e ‘ 
. . F al 


& 
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1959 Tune-up—Alignment Specifications 





ENGINE TUNE-UP DATA FRONT END ALIGNMENT 





VALVES | IGNITION 


Operating 
Tappet 
Clearance 





(mm) 











Maximum Brake H.P. 
Spark Piug Gap (In.) 
Steering Axis 

Inclination (Deg.) 


Spark Plug 


| Make and Size 
| Breaker Point Gap (In.) 


| Cam Angle (Deg.) 








AMERICAN MOTORS CORP. 


Rambler . .6-5902, 5904, 5904-1, 5906, 5906-1 | 6-3'<x41¢ | 
6-5910 | 6-3! x44 
- -8-6920 | 8-344x314 

8-4x314 





8888 
PS 
vVUUT 


CHRYSLER CORP. 


Go sctecccencs 8-4 'x394 
8-4 3 x3%4 
8-4 is x3%4 
8-4 11344 


| 8-41¢x3%¢ 














aa. 
rate, 


Ss 
VV 
peed 


x 


See oS 


REN 
 VvTT 
sssss sess sess 








© ecco coco 
S&S sess sess 


3 
a 


coo 
see 
vu" 
0 
eer 


o 
= 
So 

MS 
v 


. 





S sssss sess sess 


8-4, %5x334 


6-MP1-L, MP1-M | 6-314x45¢ | 
8-MP2-L, MP2-M, MP2-H | 8-373x3,4 
8-MP2-P | 8-3/5x3\, 

8-Golden Commando | 8-4!,x3%s 


0 to 14P' 


0 to '4P' 
0 to '4P' 
0 to oP" 
0 to }oP" 


S88e 8 SkBEe B8eR sees 
S888 & S8s8s8s Sess SESS 
B88 & BBBRR RRR BBR 





& 





6-57F, 58D, 63F, 64C, 71E, TIF | 6-35<x322 

.8-57F, 58D, 63F, 64, 71E. 71F | 8-38, x3/! 

..8-57B, 588, 63B, 71E. 71F, 76E | 8-4x3)3 
8-Power Option Hine 


oe a 





858 
sess 
DVB 


--6-Custom 300, Fairlane, Fairlane 500 | 6-35<x32% 
8-Custom 300, Fairlane, Fairlane 500 8-334 x3}! 
Special Option g-4x343 
8-Power Option 
8- Thunderbird 
--8-Thunderbird Power Option 8-4}! at 


— 
— 
a 





-eeee oooo 
DoT F 
“he 

S sesess sess 


a 


Sosses 


 VUVUUD DUUD 


Hisi4 


oe 


8 88858 


8-455 x3%5 | 


.8-Monterey el 
. .8-Montclair 8-44 1x3 
8-Park Lane | 8-4)}x3{} 


Oto 154N 





83 


é 
gee @ Beebee Bee 


Oto %4P 


GENERAL MOTORS CORP, 


Buick. eee 8-4400 AC-14 
++ +++ -8-4600, 4700, 4800 25  AC-14 


8-60, 62, 75 y AC-14 | 


eececoceed 6-1100, 1500, 1700 | 6-3;%x3}4 | AC-14 
8-1200, 1600, 1800 | 8-3’,x3 AC-14 

8-Engine Option | 8-4!,x314 AC-14 

8-867 | 8-374x3 AC-14 


8-4x3 |} AC-14 
8-4! 4x3 }h AC-14 


PUN aaidbeds civavussatesacd 8-5921, 5924 | 8-4 )\x3%4 AC-14 
PTUTITITITITTT TTT ee 8-5927, 5928 | 8-4,'\x3%4 AC-14 


| 114N 
149N 
VON to 114N 
v4N to 44P 
HaN to lap 
N to oP 
ep 25P LGN to 446P 
Oto IN 14N to 4%P 
Oto IN | 4Nto%P 


1N to 2N GN to %P 
1N to 2N 4N to 4P 











ss 88 seex 8 88 
88 88 8888 8 88 


STUDEBAKER-PACKARD CORP. 





6-3x4 90 | Che14| 45 | 45 |. .o18c | . # 1N to 234N | Oto IN | ve to 14 
8-3,%x314 | 180 | Chia | 45 | 45 |; 1024H | 3 1N to216N | Oto IN ih to Ms 














ABBREVIATIONS ‘—Eldorado models, 345. B— Before top center. H—Hot. 
5&—Eldorado models, 744B. C—Cold. a oom valve lifters. 
i—Left only; right, 44N to ¢P. AC—A. C. Spark Plug Div. CA—Champion or Auto-Lite. —— 
&—When equipped with automatic trans- AL—Electric Auto-Lite Co. Ch—Champion Spark Plug Co. 5 —Positive. 
mission, TC—Top center. 
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Air Conditioning. e @ @ @ @ @ Continued from page 25 


clockwise slightly to allow Freon 
or air to escape from discharge 
valve gage fitting. After 20 sec- 
onds close valve by turning coun- 
terclockwise. Start system and 
recheck operating pressures. Re- 
peat until discharge pressure is 
normal. Air in the system always 
collects in top of the condenser 
and receiver. This procedure 
then will allow any air from the 


condenser to escape since air is 
lighter than Freon and will rise. 
If air is trapped in receiver, it 
may not be purged by the above 
method. In this case, “crack” the 
flare nut at the receiver inlet to 
allow air to escape at this point. 

After normal pressures have 
been attained, check liquid indi- 
cator to see that system has 
sufficient Freon. If high pressure 





WeovER takes the guesswork 


out of wheel alignment......... 


ae 


Model WJ-125 checks alignment 
on all passenger cars and light trucks 


Here is a low-priced alignment checking outfit specially 
planned for those shops wanting to start an alignment 
department. Additional equipment can be purchased as 
income justifies the additions. 


The simplicity of operation and unrivaled accuracy of 
this equipment assures complete customer satisfaction. 
Fast operating Gauges give accurate readings for Camber, 
King-Pin Inclination, Caster and toe — all measured from 
the spindles. Turning radius is checked by floor level 


Gauges. 


WJ-125 OUTFIT CONSISTS OF 
Two 3-Way Alignment Gauges 


WJ-54 Alignment Equipment 
Display Stand illustrated above 
is not included with W4J-125 
Outfit, but may be ordered 
seporately. 


MA-486. 


One Pair of Turning Radius Gauges 
One Tru-Way Toe Gauge 
One Portable Alignment Tester 
For details on this and other Wheel Alignment Outfits 
consult your Weaver jobber or write us for Bulletin 


Weaver Manufacturing Co., Springfield, Illinois, U.S.A. 


SERVICE SHOP EQUIPMENT 


Complete line includes: 


Twin Post Lifts . . Triple Post Lifts 


. Single Post Roll-on, Free-Wheel and Frame Type Lifts . . 


Unit Lifts . 
. . Brake Testers 
Wheel Dollies 


Wheel Alignment Equipment . . Headlight Testers 


Wheel Balancing Equipment Jacks 
Car Washers . and Air Compressors 


Circle 354 on Inquiry Card, facing 3rd Cover 





was caused by air, the system 
could be low on Freon after the 
air is bled off. 

Restriction in compressor to 
condenser hose: Condenser, con- 
denser to receiver tube, receiver, 
or receiver outlet tube. This 
would also cause insufficient cool- 
ing. To remedy: Remove parts, 
inspect for blocked passage, and 
clean or replace. 


Compressor troubles 


Compressor discharge pres- 
sure too low: Cause: Insufficient 
Freon. To correct this: Check 
for presence of bubbles or foam 
in liquid indicator. If bubbles or 
foam are noted after ten minutes 
of operation, Freon should be 
added. 

Thermostatic expansion valve 
improperly adjusted. To correct: 
Remove cap from adjusting 
screw on front of valve and turn 
adjusting screw '% turn clock- 
wise. If pressure does not de- 
crease, turn slightly farther 
clockwise, but no more than one 
turn total. 

Compressor Suction Pressure 
Too Low: it might be caused by 
the by-pass valve being improp- 
erly adjusted. This would be true 
if suction pressure went below 
0 psi. while by-passing. To rem- 
edy: Adjust by-pass valve. Or 
you might have a restricted inlet 
screen in by-pass valve. To cor- 
rect: Disconnect inlet tube from 
by-pass valve. Remove inlet fit- 
ting and screen from valve. Clean 
screen and reinstall. Or it might 
be a defective by-pass valve. In 
this case you will have to replace 
it. If there is a restriction in the 
by-pass tube, it should be re- 
moved, inspected, cleaned and re- 
placed. 

If nozzle outlet temperature is 
too high or you have an owner 
that complains of not enough 
cooling, and operational test 
shows that system is functioning 
properly, check fit of rear of hood 
to cowl seal. An air leak at this 
point will result in hot engine 
compartment air passing directly 
into the cow] air intake. 
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DO TUBE / TUBELESS TIRE REPAIR JOBS BETTER 
AND FASTER WITH SCHRADER 


WHEREVER YOU WORK ON TIRES... EXTRA AIRLINES SAVE STEPS! 


Rolling tires from the repair shop to the airline means lost time, lost effort. 
Install extra airlines where you do the tire work. This convenience is profit- 
able because your tire repair work is done faster, easier. Your supplier has 
the Schrader airline equipment you need. Be sure you ask him for these 
quality items on your next contact. 


- 
tg 


ae) 
Check * entail ati abt 
Unit ‘ ne || 


SCHRADER 7184C BLOW-GUNS 
are accessories with dozens of 
uses. 


ae 


SCHRADER 8052 QUICK- SCHRADER 81598 DUAL 
ACTING COUPLERS won't FOOT CHUCK keeps truck 
uncouple accidentally. business moving. 


SCHRADER FILTER removes moisture, 
oii, dust . . . protects valuable tires 
and tools. 


SCHRADER 3650 TYPE CHUCK GAUGE 
gives complete air service anywhere. 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
! 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
t 


A. SCHRADER’S SON * BROOKLYN 38, N. Y. 


Division of Scovill Manufacturing Company, Incorporated 


FIRST NAME IN TIRE VALVES 


epinieeiiiimeianmas FOR ORIGINAL EQUIPMENT AND REPLACEMENT 


Chilton's MOTOR AGE @ February 1959 Circle 355 on Inquiry Card, facing 3rd Cover 55 





“l’'m my own boss and have 
a solid future, thanks to 


Texaco’s fine Dealer support” 


says Texaco Dealer S. S. Adair, Jr. 


Mr. Adair and his family relax in their comfortable home. 
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Chilton's MOTOR AGE @ 


Successful Dealer Adair has a modern 
Texaco station located in a suburb of 
Minneapolis. He works hard — but he 
makes good money in a business with 
a solid future. 


February 1959 


* WELVE years ago I decided 
gu change to Texaco, and 
it was a sound, profitable deci- 
sion,” says Mr. Adair, who oper- 
ates a busy station in Minneapolis, 
Minn. 

“In that time, I have learned 
that Texaco gives its Dealers the 
cooperation and friendly help that 
mean so much to the success of a 
station. Without exception, I have 
found the Texaco people always 
ready to help when a problem 
pops up. 

“Then, too, Texaco’s aggres- 
sive advertising and promotion 
bring many new customers into 
my station, and remind old cus- 
tomers when it is time for a sea- 
sonal check-up of their cars. This 
is mighty profitable for the Dealer, 
as is the credit card business we 
get from touring motorists from 
all the states. 

“To any man interested in go- 
ing into his own business, I say — 
talk with the Texaco people.” 


6 REASONS WHY YOU CAN MAKE 
MONEY AS A TEXACO DEALER 


1. The best petroleum products, 


known and accepted by car own- 
ers in all 48 states. Continuous 
research and development insure 
that Texaco will always have out- 
standing products. 

2. The best and biggest national 
advertising program...constantly 
selling Texaco Dealers to car 


owners everywhere. 

3. The best point-of-sale promo- 
tion material to help bring cus- 
tomers in and bring them back! 
4. The best customer credit card 
— in fact, the only petroleum 
credit card honored under one 
sign in all 48 states... and in 
Canada, too. 

5. The best retailer policy — 
Texaco helps its Dealers to mar- 
ket nationally-advertised and 
accepted TBA products. 

6. The best opportunity to cash 
in on “touring” business — be- 
cause Texaco customers at home 
like to stop at Texaco stations 
when on the road. This means 
you have more than 40,000 other 
Texaco Dealers helping you. 


The Texas Company 


A solid future is one of the advantages 
of being a Texaco Distributor or a 
Texaco Dealer. Proof: 683 of our Dis- 
tributors have been with us for 20 years 
or more—some as long as 45 years. 
20,096 Texaco Dealers have been with 
us for 10 years or more — some more 
than 45 years. There may be an oppor- 
tunity. for you in the Texaco family. 
Get in touch with the Texaco Division 
Office nearest you. 





Division Offices: Atlanta, Georgia; Boston 16, Massachusetts; Buffalo 5, New 
York; Butte, Montana; Chicago 4, Illinois; Dallas 1, Texas; Denver 3, Colorado; 


9 


Houston 2, Texas; Indianapolis 1, Indiana; Los Angeles 5, California; Minneapolis 
3, Minnesota; New Orleans 16, Louisiana; New York 17, New York; Norfolk 2, 


Virginia; Seattle 1, Washington. 





Speed work, 
cut costs with 
B&D accessories 


Every job goes faster when you 
use the right tool . . . and the ac- 
cessories built for that tool. 


With over 2,000 ac- 
cessories in the line, 
you’re always right 
when you buy 
B&D because Black 
& Decker has the 
right one for every 
application. 


WIRE WHEEL 
BRUSHES 





So remember ... 
whether your need 
is hammer tools, 
viero SCrew-driver bits, 


POLISHING 
BONNETS 





Shop Kinks eee ee 0 6 © © © © © « Continued from page 43 


How To Remove Valve 
Inserts From Heads 


I have found an easy way for 
removing valve inserts from 
heads. By grinding the head of a 
discarded valve to the size of the 
inside of the valve insert. Then 
electric weld the valve to the in- 
sert in about two places. Drive 
the insert and valve out by driv- 
ing the end of the valve stem 
with a hammer. This works es- 
pecially well on large heads. P. 
E. Satcher, P. E. Satcher’s Ga- 
rage, Heidelberg, Miss. 


Eliminating Drive-Shaft Noise 


When Brakes Are Applied 


I have found a way of over- 
coming drive-shaft vibrations 
when brakes are applied sud- 
denly on 1956 Plymouth cars. 
This noise is caused when the 
drive-shaft inclination between 
transmission and rear axle hous- 
ing becomes too big and sudden 
stops pull your axle-housing still 
down further. To eliminate this 
condition I have put two wedge- 
like shims between housing and 
rear springs, so raising the front 
part of the axle housing and de- 
creasing the angle of drive-shaft 
inclination. This procedure will 
eliminate these vibration noises. 
Frank Lieberman, 7411 Marston, 
Rd., Baltimore 7, Md. 


Brake Drum Hard 


To Remove From Axle 


On Chevrolets, where the rear 
brake drum fits over the axle, 
they very often stick on removal. 
The more you try to pry them 
off the more the edge of the drum 
will bite into the lip on the axle. 
Take a torch and apply heat to 
the drum where the wheel studs 
stick through and it will pop 
right off. It doesn’t take much 
heat either. Phillip E. Smith, 
Rt.#1, Macy, Ind. 


Easy Way To 
Cut Out Rivet 


Cutting out a rivet is easier, 
especially if it’s in close quarters, 


by first using the chisel to cross- 
cut the head. The quarters of the 
rivet head will then knock off 
with far less effort. The danger 
of flying fragments is lessened, 
since lighter hammer blows are 
used. H. Josephs, P.O. Box 22, 
Gardenville, Pa. 





PLOTS wire wheel brushes, 
grinding wheels, 
polishing pads or 
any other accesso- 
ry for a Black & 

Decker tool . . . call 
meremed your local Black & 
some Decker Distributor. 

sits He stocks ’em all. 


If you have an original idea for a special tool, a 
short cut on any job or any trick of value to others, 
write it down and if necessary make a rough sketch. 
Just make it clear. Send it to Motor Age. If your 
Kink is used it may bring you $7.50 or $25. All entries 
become the property of the Chilton Company. 
Because of the quantity of entries sent in, none can 
be returned. 











INSIST ON THE BEST 


Black’ Decker: 


ACCESSORIES DESIGNED FOR THE TOOL 
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Revolutionary NEW 


BLACK & DECKER METHOD 
cuts body repair time right in half 


USE RESINS 
BS/%, 


1. Remove paint with B&D Dust- 
less Belt Sander and 16 or 24 grit 
opencoat abrasive until bright. 


@. Finish sand with B&D Belt 4. On rips and tears, weld, then 
Sander. Note how dust is carried bump damaged area below level 
away from the work; how Sander of surrounding metal. Apply 


2. Create gradual indentation from 
outside of area to middle and fill 
with resin. Remember to overfill! 


Flip easy-operating lever and 
change to 50 grit paper. 


1. After removing paint with B&D 
Belt Sander and 16 Grit Paper, 
cross sand in both directions (24 
grit) to “mark.” Handy knob 
gives full command of the job. 


Dry with lamp or Butane torch. 
You are now ready to finish. 


2. After dinging, repeat cross sand- 
ing to recheck. B&D’s exclusive 
gearless transmission keeps your 
work free from grease or oil spots; 
greatly reduces noise, too! 


front pulley allows you to get 
into tight spots! 


3. Work out “chalked” irregularities. 
Note that B&D’s flush side and 
front belt pulley allow you to 
work right to edge of the work, 
give you smooth, even sanding! 


resin, then sand with B&D Belt 
Sander and 50 grit paper! 


4. Flip lever and replace belt with 
50 grit for feathering and sand- 
ing. Prime coat follows. Belt 
changes are easy; belts last long- 
er with B&D’s Dustless feature! 


So dustless you could paint as you sand 


Whether you select the new, fast resins or lead, you’ll AN: TONE: CORIO NORTE ap ee 


see a big difference when you use the Black & Decker 
Dustless Belt Sanding method. It’s so dustless, many 
shops even paint as they sand . . . so fast, most shops 
even cut job time in half! See it in your own shop. See 
what it means to you in extra profits. Mail coupon for 
free demonstration. 


leading 
Distributors 
Everywhere Sell 
ae Cz2 


Quality Electric Tools .. 


THE BLACK & DECKER MFG. CO., Dept. 5102, Towson 4, Md. 
(In Canada: Brockville, Ontario) 


(J Set u 
Belt 


a free demonstration of the B&D Dustless 
nder for me! 


{] Send me FREE MODERN AUTO BODY REPAIRING BOOKLET 


- Power-Built to set the pace 


0 Vecuum Cleaners © Polishers 0 Impoct Wrenches O Drills 


See and try new B&D tools at 1.A.S.1. Show, Booths A-114 to A-120; B-113 Circle 356 on laquiry Cord, facing 3rd Cover 


to B-119. 








Gas Turbines © @ @ @ © @ © @ @ Continued trom page 39 


aged 19.39 miles per gallon. The leaded gasoline was not recom- 
average for the last 300 miles— mended for the gas turbine, how- 
from Somerset, Pa., to Wood- ever. 
bridge—was 20.34 miles per gal- “The improvement in the 
lon, he added. Chrysler turbine’s fuel economy 
During the 618-mile return under low speed, part-load con- 
trip from Hightstown, N.J., the ditions,” Huebner said, “is due 
experimental engine ran on four directly to our Research staff. 
kinds of fuel—diesel fuel, turbo- Progress has been made in three 
jet aircraft fuel, clear and leaded important engine areas—com- 
gasoline. Continuous use of pressor, burner and regenerator. 


- ” 


on every 


Serine XN 





for Top Performance 





Your tune-up is not complete unless 
you P&D-ize the whole ignition 
system. Then you can be sure of 
customer satisfaction - for P&D parts 
are warranted a full year. Get 

into the P&D-ize groove - learn the 


P&D story for Performance, Dependability 
- and Profit! 





PaD MANUFACTURING CO., INC. 
STARTING - LIGHTING - IGNITION 
19-02 STEINWAY ST., LONG ISLAND CITY 5,N. Y. 


S Borg Warner International, 36 So Wabash Ave . Chicago 3. | 
t 





Circle 357 on Inquiry Card facing 3rd Cover 


“In fact, we feel that the tur- 
bine’s fuel economy at low speeds 
and while idling is satisfactory 
enough to use only the vehicle 
engine for operating the acces- 
sories.” 

Huebner said that without in- 
creasing the size of the compres- 
sor unit, Chrysler research engi- 
neers have brought its efficiency 
up to 80 per cent. This is a 10 
per cent increase over the origi- 
nal version. 

The regenerator or heat ex- 
changer unit, he disclosed, is 
now reclaiming about 90 per 
cent of the heat energy in the 
exhaust gas. Peak regenerator 
efficiency on the New York to 
Los Angeles run of two years 
ago was around 86 per cent. 

“Burner efficiency has also 
been improved. We are now ap- 
proaching the point of complete 
combustion.” 


“From the beginning of our 
automotive gas turbine re- 
search,” he said, “it has been 
apparent that we could not rely 
on production techniques or ex- 
isting materials used in aircraft 
jet engine manufacture. There 
are at least two reasons for this. 
First is cost, and the simple fact 
that there is neither the produc- 
tion capacity nor the necessary 
world supply of such metals as 
cobalt to support even a modest 
automotive gas turbine produc- 
tion program.” 

Huebner said that research 
by Chrysler metallurgists has 
brought forth a material that 
appears to be ideally suited for 
use wherever great resistance to 
heat and oxidation are required. 
And where only moderate 
strength is needed. 

“This new material,” he ex- 
plained, “contains none of the 
critical elements. It is very duc- 
tile. It can be rolled, cast, forged 
and formed at the normal work- 
ing temperatures of steel. It has 
excellent resistance to oxidation 
at temperatures above 2,000°F. 
for continuous operation, and 
withstands even higher tem- 
peratures for shorter periods.” 
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/ Ididn’t know \, He can’t. They love him ‘, 
Frank could |; ‘cause he replaces with 
! 
sing , | Timken® bearings 
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a _ 
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You win applause from your customers for good work- 
manship and for using the best in replacement parts. 
So when it’s a bearing job, always replace with Timken® 
tapered roller bearings. And tell ’em it’s Timken. Your 
customers know the name, know the quality. Timken 
is the best-known name in bearings. The Timken Roller 
Bearing Company, Canton 6, Ohio. Canadian plant: 
St. Thomas, Ontario. Cable address: “‘Timrosco”’. 


CUSTOMERS LOVE YOU WHEN YOU REPLACE WITH AMERICA’S BEST-KNOWN BEARING...JUST TELL 'EM oe || M KE N 


TRADE-MARK REG. U. S&S. PAT. OFF. 


TAPERED ROLLER BEARINGS 
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AP has always given you the longest-lasting mufflers 


NOW...NIGHT AFTER NIGHT YOUR LOCAL 
TO THE BIG AP SIGN FOR MUFFLERS 


ay . 
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AP gave you the hardest-selling, most copied muffler sign 


NBC RADIO STATION SENDS MOTORISTS 
AND ALL YOUR OTHER SERVICES 





THESE TOP-RATED MAGAZINES 
America’s biggest and most influential magazines will hem = ah cm one ner asm 3 
continue to tell millions of motorists to drive in where they 


see the AP Muffler sign. 








30,000 AP SIGNS MAKE MOTORISTS WANT AP, BUILD PROFITS 
FOR ALL DEALERS. HERE’S WHY YOU SHOULD GET ONE, TOO 


Read the results dealers get when 
they put up the big red AP sign 


Gallonage up 30%, other business up 35%. 
“1! used to do 10 muffler and pipe jobs a 
month. After putting up the A-Board, | sold 
29 mufflers and 39 pipes the first month 
and 31 mufflers and 42 pipes the following 
month. Gallonage is up 30%—other busi- 
ness up 35%. The A-Board is the answer— 
best display | ever used.” —Elmer Rholoff, 
Phillips 66 Station, Bradenton, Fla. 


Accessory sales tripled: “My station has 
competition on the other three corners; 
business is 50% transient. A year ago | 
averaged less than $300 a month in total 
accessory sales. Now, thanks mainly to the 
A-Board and the AP Muffler Specialist pro- 
gram, accessory sales have increased to 
$900 a month.”—Charles Cooper, Cooper 
Shell Service, Reynolds Corners, Ohio. 





Builds business, attracts new customers. “What 
we like most about the big AP sign is that 
it’s built business by attracting new cus- 
tomers. We're in a neighborhood shopping 
district, and the A-Board encourages cus- 
tomers to have service work done while 
they shop. Muffler jobs have increased 
about 300%.”—Jack Richford, Queen 
Anne Mobile Service, Seattle, Wash. 


TH 4 AP PARTS CORPORATION -« 3-0 ap Building, Toledo 1, Ohio ¢ Exhaust Systems for Better Motoring 


AP MUFFLERS LAST LONGER ALL 3 WAYS: THICKER STEEL e COATED STEEL e “DRI-FLOW"’ DESIGN 
Chilton's MOTOR AGE @ February 1959 63 





Tax Story. ©eeee eee @ @ eContinued from page 31 


a salvage value of $1,000 your 
deductions would be: 
Initial allowance of 20 per 
cent of $6,000 $1,200 
First year depreciation on: 
Balance of value $4,800 
Salvage value. . .$1,000 
$3,800 380 
Total first year 
deduction $1,580 


TAX TIP———Compute your 


20 per cent extra deduction on 
the full cost of your property 
disregarding the salvage value. 
Take your salvage value (if 
required with depreciation 
method) from the balance after 
the 20 per cent deduction is 
made. 

One of the specific provisions 
of the Tax Revision Act is: 
“with a useful life (determined 





ERVICING 
RADIATORS! 


“The very least w 


e can sa 
Inland radiator ser y ebout ous 


i vicing equipment i 
we are delighted with it and the eres 


usiness it has brought us. For instance 


last year we grossed $10,784 (net profit 


$7,068.10) from our radiator department 


cman 
5 alone!” 


aus 
\areees, ) 


> —SIDNEY RADIATOR & GLASS SHOP, 
. Sidney, Mont., (Pop. 3,987) 


Why send radiator jobs away? Add an extra $8,000, $10,000, $12,000 


or $15,000-a-year with Inland’s factory-method radiator servicing. 


JUST CONSIDER: (1) There is an ever-growing number of autos, 
trucks and tractors in your area, (2) Modern cooling-system pressures 
have been increased to the point where radiators require far more 
frequent servicing. 


INVESTIGATE — Have us mail you full details: 
@ Photos and statements from Inland-equipped shop owners, 
@ Inland’s “Pays-For-Iitself’’ payment plan, 
© Inland’s free factory school which trains you or your man quickly, 
@ Inland’s proved merchandising and selling helps. 


iv.) | See) 7.) 


New free 48-page book, ‘Blueprint for t Se 
Profits,” tells about many making 
an EXTRA $8,000 to $15,000 a year 
servicing radiators. Complete with 
illustrations, descriptions and prices of 
required equipment. Popular ‘‘Pays- 
For-Itself”’ purchase plan. Invest a 
minute to mail the coupon — the re- : 


INLAND MFG. CO., Dept. MA-2, Jackson St., Omoha 2, Nebr. a 
Please send new free book, ‘Blueprint for Profits."’ 


| (PLEASE PRINT) 


ADDRESS_ . ssessiinineteitainesuicsnitin 


Ty... ' Te a 


wards can be amazing! Send today! 


— —— 


INLAND MFG. CO., 1108 Jackson St. §f 
Dept. MA-2, Omaha 2, Nebr. 
“SOLD EXCLUSIVELY BY MAIL” 


If dealer, make of car sold____ ee emer 
Are you now operating a radiotor dept.? () Yes [) No 
_ SST Tt Tr TTL 
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at the time of such acquisition) 
of 6 years or more.” Thus, there 
are some points to consider in 
selecting property for this spe- 
cial income tax saving: 

1. Used equipment that has a 
useful life of six years can qual- 
ify only if there are six years re- 
maining of useful life. 

2. Useful life as interpreted 
by the Internal Revenue Bureau 
is what is customary for the tax- 
payer ... not the property’s use- 
ful life. 

If you have customarily only 
held certain shop equipment for 
four years and have taken depre- 
ciation on this basis, you would 
not be allowed to take deductions 
under this special 20 per cent 
provision. However, if it is new 
equipment that you have every 
reason to believe will have six 
or more years of use in your 
business, you could establish the 
six-year useful life in most cases. 

TAX TIP Be sure the used 
equipment you purchase has at 
least six move years of useful 
life. Establish a six-year useful 
life on new equipment you pur- 
chase to qualify for the initial 
allowance of 20 per cent of the 
first $10,000 of cost. 


Make a Legitimate Purchase 


Congress plugged up one loop- 
hole in the Tax Revision Act by 
spelling out the provisions that 
made the acquisition a “pur- 
chase.” This is only fair. But you 
should be aware of it so you are 
not guilty of evading your in- 
come taxes. 

Here are the types of pur- 
chases that are disallowed: 

1. Purchase from a family 
member which includes “his 
spouse, ancestors, and lineal 
descendants.” 

2. Purchase from another 
business “controlled by, or 
is under common control 
with, the person acquiring 
such property.” 

TAX TIP Don’t try to pull 
a fast deal and transfer property 
from one family member to an- 
other. Or from one business you 
own to another you own. 
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COLD WEATHER 
UNCOVERS 
HOT PROSPECTS 
FOR 
cARB-AIRATOR!:! 


Rochester-GM 
Eliminates Stalling and Rough 


Idle Due to Winter Traffic Conditions! 





Carb-AlIRator helps you warm up winter sales! Crawling traffic, 
ice-and-snow conditions build up underhood temperatures. But 
with Carb-AI Rator customers can stop rough idle, stalling and 
hard starting due to excessive heat. 








Carb-AlRator can be easily connected to the 
vacuum take-off in the corburetor flange di- This exclusive, new hot-idle compensator gives you a new profit 


rectly, or with a “T,” or installed in the intake s ‘ 
manifold. The temperature and air screws per- opportunity with any make of car or truck you tune up or service. 


mit quick, accurate adjustment. Carb-Al Rator automatically adds air to the engine and leans out 
over-rich mixtures caused by excessive operating temperatures 
under the hood. 





Carb-AlRator has been proven successful on thousands of cars 

CARB-AIRATOR Waassitdd and trucks. It’s small, compact, easy to install and easy to 
adjust to exact operating conditions. Order Carb-AIRator from 

a ommnae 2 eeu = a your nearby UMS Distributor today. Rochester Products Divi- 
sion of General Motors, Rochester, New York. 











it Stock Carb-AlRator, shown here in actual size. 
Order in quantity from your UMS Distributor, 
It's a hot sales item winter and summer. 


America’s 

number one 
Original equipment 
carburetors 


ROCHES Pao URETORS 
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‘AC SELLING SLANTS 


AC helps you see with THE 
NEW ‘‘SERVICE 
LIGHT’’ PROMOTION 


eee to lighten your work 


= > 


DUAL ALUMINUM SHADE! This RADIATOR CAP ADAPTER! 
AC feature eliminates the dan- The AC Service Light can 
ger of burns to the user. be instantly i on 
the radiator of the car for 
convenient under-the- 

illumination. 











UNIVERSAL ADAPTER! Easily mounted on 
creeper or work bench, the AC Universal 
Adapter provides on-the-spot lighting. 


Order any 48 AC Spark Plugs Now! 


First, you'll like what you see about the AC Service Light! It’s designed 
with you in mind so you can use it in any number of convenient ways. . . 
on the car . . . on the creeper . . . on the work bench! It comes complete 
with two adapters and a full 18 feet of extension cord, and it works equally 
well with standard or heavy-duty light bulb. The long, flexible “‘gooseneck”’ 
of the AC Service Light swivels 360° and is vinyl coated to protect it from 
dirt and grease. 


It’s easy for you to own and enjoy the AC Service Light! Just order any 48 AC 
Spark Plugs and you can receive the Service Light plus eight type #46 AC 
Spark Plugs worth $8.24! The sale of the 8-pac pays for the promotion package. 


AC SPARK PLUG Se THE ELECTRONICS DIVISION OF GENERAL MOTORS 
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You'll sell more Headlamps when you have 


thee GUIDE * Powerbeam 5@ 


COURS 


=) HEADLAMPS 


With older seven-inch lamps, potential road 
hazards are not sharply defined, 


New Powerbeam 50 Headlomps clearly show 
warning sign, bridge abutment and other roadside 
hazards. 


The ideal replacement 


for 2-headlamp cars! 


Now, when days are short and nighttime driving hours 
are the greatest, be sure you have Guide T-3 Power- 


' beam 50 Headlamps in stock. Don’t miss sales. 


Call every 2-headlamp system car owner’s attention 
to the new, improved headlamp. Tell the owner this 
new lamp increases safety with more light—aimed 
right . . . He gets 50 additional feet of light on lower 
beam alone . . . He gets full 50-watt light strength 
on both upper and lower beam. 


_ This is the right light. It’s mechanically aimable even 


in daylight. Brings dual-lamp system benefits to 
owners of older cars. Get the extra business, 


CALL YOUR REGULAR SUPPLIER TODAY! 
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Daidone Shop © ee ee ee @ Continued from page 27 


indicated that he’d rather spend 
ten dollars making a job right for 
an old customer than spend that 
much getting a new one. And the 
customers reciprocate. Second 
generation customers are not an 
unusual sight for his shop. 

He keeps closely in touch with 
his old customers—he has been 
operating his shop for 27 years 
—mostly by telephone. 


“Doc” doesn’t need much of an 
excuse to call them up. It may be 
to congratulate them on some 
honor, or a new baby, or what 
have you. “Doc” finds that read- 
ing the newspaper daily lets him 
know what is happening to his 
customers. Needless to say, in 
these conversations the care and 
upkeep of the family car comes 
up. 





What the well-dressed car 
will wear in 1959... 


Here’s new, handy help in finding right answers fast on 
1959 automotive colors and materials! 


AUTOMOTIVE 


HES 
ay FINIS 


This new 1959 Sherwin-Williams Color Manual shows 
and identifies all 1959 colors — gives you BIG edge- 


w » to-edge color chips in a new, handy size book that 
makes it easy to compare when held against cars or 
Cc sample panels. And whether you need either stand- 
ard or acrylic OPEX® Lacquers, fast-drying KEM® 
Enamel, or extra fast-drying EXLON® Speed En- 
amel, you'll find them all listed by parts number 
and easy to order. 


Get this guide to top-grade 1959 top-coats 
through your local Sherwin-Williams OK Auto- 
motive Jobber. He has everything you need in 
proper undercoat materials, too. Contact him 





Since “Doc” Daidone has this 
easy conversational manner, he 
is a “natural” with the ladies. 
They love it. As a result, about 
half of his customers are women. 
But it is not because he “soft 
soaps” them and tells them how 
beautiful they are that women 
drivers take their cars to Dai- 
done. He has a clean shop, and a 
sofa where they may rest while 
their car is being serviced. Best 
of all, they know they will get 
personal service, personal atten- 
tion to their car’s problems. 

Whether a customer is man or 
woman, Mr. Daidone’s policy is 
to conduct the first interview 
himself. He diagnoses’ the 
trouble ; he assigns the car to the 
proper mechanic. If necessary, 
Diadone himself goes for a ride 
with the customer to get the 
full complaint and be sure of the 
diagnosis. He also sees that the 
proper parts are ordered im- 
mediately. 

If for any reason Mr. Daidone 
cannot personally meet the cus- 
tomer at the front entrance of 
the shop, his son-in-law, Hugh 
M. Gainar takes over. Gainar is 
a graduate of two automotive 
service schools. He is fully quali- 
fied to step into Mr. Daidone’s 
shoes. A son, Sam Daidone Jr., 
keeps the office going and helps 


his father maintain telephone 
contact with customers. In addi- 
tion, Mr. Daidone has_ three 
daughters and he says that it is 
one reason he likes the ladies so 
well. 

Since so much of Daidone’s 
work is with old customers, he 
— does a lot of work by appoint- 
ment. Personal appointment 
lends importance to the job of 
working on the customer’s cars. 
It helps level out peaks and 
valleys in the volume of shop 
work. 

A typical conversation with a 
customer might run like this: 

“Mr. Daidone, when can you 
fix my Cadillac?” 

“Bring it down, Mrs. Smith, 
Tuesday morning. We will have 

(Continued on page 74) 


direct, or write for name of OK Jobber nearest 
you. The Sherwin-Williams Co., Automotive 
Division, Cleveland 1, Ohio. (Export Sales | 
Division, Newark 1, New Jersey. ) 


FEATURING 
OPEX Hi-Glo» Lecquers 


Locquers 


OPEX Acryl 
amels eee 


“Exton ~ (i 
pee ga! ~—} / .* 


J (er ry tin .* 


ee SHERWIN-WILLIAMS 


AUTOMOTIVE FINISHES 
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WHICH PIPE IS EASIER TO SELL? 


New! Merit Ever-Nu Pipes... Won’t Rust in Stock 


An important “‘first’’ in the industry. Now you can keep an adequate stock 
of pipes. And each pipe will be as bright the day you install it as the day it 
was made. Thanks to Merit’s amazing Ever-Nu process, apologies for ‘‘new 
pipes with an old look’”’ are a thing of the past. For Merit Ever-Nu pipes 
stay shiny and new looking in stock. 

Ever-Nu applies two non-oily, rust-resistant coatings especially designed 
to keep pipes rust-free . . . even after long periods of storage. Every Merit 
pipe gets this protection. 

Timely product advances like Ever-Nu—the result of Merit’s continuing 
program of product improvement—are among the reasons why Merit has 
rocketed from 13th place to the Big 5 nationally in just 3 years. Join the 
big move to Merit now. Call your Merit Jobber. 


EVER-NU 


The big move is to Merit 
because Merit makes sales happen 
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Salt spray test simulates months of storage. 
Section of pipe treated with Ever-Nu process 
still looks new .. . the untreated pipe is 
badly rusted. (Photo from test by independent 
laboratory.) 


MUFFLERS AND PIPES 
Dept. 15B, 619 Smith St., Toledo 1, Ohio 
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PROP ERY IAF 


You've seen and heard Ed Sullivan 
sell this Kodak-made Starflash 
camera on the “Ed Sullivan Show” 
on the CBS-TV Network 
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Purolator 
Bonanz 
Bonus} 


1 ee gar ee ae acy * Ff te ey aa 
gy ip IE geo Gann ee eae gibleee © Abas” Sak ny 


THIS *8.95 KODAK 
STARFLASH CAMERA 
FOR ONLY 


Here’s the most terrific deal to ever hit the 
filter industry: 


Buy the Purolator Bonanza refill assortment of 
fast-moving filters you stock—at regular prices 


Add on the special low price for your Bonanza 
Bonus unit 


(1 PER 5 and Starflash Camera) The famous Sta 
Sell the FREE PER 5 for | _ Pictures just th 


Your actual cost of Camera.... : 
2 rear flasholder © Sef : 
‘Ost fixed-focus P ety winding 
‘ Dakon lens doubig Prevents 
Coil viewer 0 Agent 
strap 











‘ 
renee 


Te RR ee PER ae RY TE 
What a team to clean up with! 


ator"’ Reg. U.S. Pat. Of. 


PUROLATOR 
OIL, AIR & FUEL FILTERS 


PUROLATOR PRODUCTS INC., Rahway, N. J.; Toronto, Ontario, Canada 
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NEW /surer- 


Engineered specifically for the new 


To get smooth, high-gloss finishes with today’s paint formulations, the 
new DeVilbiss Super-Soft-Spray Nozzle incorporates features found in 
no other spray head! 

Improved air-jet action provides ideal atomization with a wide, soft 
pattern that gives full wet coverage... assures better adhesion ... makes 
lapping easier . . . and reduces rebound that causes excessive overspray. 

Machined by new, super-precision methods, and featuring added 
ruggedness, the DeVilbiss Super-Soft-Spray Nozzle assures a day-in- 
day-out dependable performance, even under heavy-duty service. 

So, if you want the best application of the new finishes, ask your 
jobber for a DeVilbiss Super-Soft-Spray Nozzle to use on your present 
DeVilbiss JGA or MBC gun. Or get a DeVilbiss spray gun complete 
with Super-Soft-Spray Nozzle. 


THE DEVILBISS COMPANY, Toledo 1, Ohio « Barrie, Ontario « London, England * $d0 Paulo, Brazil ¢ Branch Offices in Principal Cities 


~  SRey 


The secret of super-soft spray 


Secondary jets (1) intercept side jets (2) to 
reduce impact and forward velocity. This 
produces a wider angle pattern for a soft, 
wet spray with less rebound. 


EEE AARNE CS SAR AP ARM CMRI HS 


° 
Fe 
» 


site ey wetee 
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SOFT-SPRAY NOZZLE 


acrylic, enamel and lacquet finishes 


New 154 Nozzle fits all 
JGA and MBC Spray Guns 


FOR BETTER SERVICE, BUY 


DeVILBISS 
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Proto steel boxes organize 
and protect your sockets and 
attachments, speed selection, 
help prevent loss. 








You get 
GUARANTEED 
QUALITY 


from your 


Proto jobbers 


All Proto Tools are guaranteed to 
do their jobs. Proto Socket Sets, 
with all handles and attachments, 
are available in 44”, 3”, 42”, %4”, 
and 1” square drive, with openings 
from 3/16” to 342”. Larger sizes 


to order. 


PROTO«TOOLS 


PROFESSIONAL QUALITY TOok 


2206 Santa Fe Ave.. Los Angeles 54, Calif. 
Jamestown, New York 


Canadian Plant: London, Ontario 











Daidone shop ....--eees 
Continued from page 68 


a mechanic then to put right on 
it. We will get it back to you in 
the afternoon.” 

The appointment process en- 
ables the customer to plan her 
schedule and takes the car out of 
her hands a minimum length of 
time. Of course, Mr. Daidone, 
like any shop owner, has to make 
some arrangement to take care 
of “drop in” business and emer- 
gency repairs. 

Mr. Daidone runs a small ad 
(4 inches) in the Birmingham 
paper and also in one suburban 
paper. It is institutional in na- 
ture, designed to keep his name 
before the public. This is all the 
advertising he does. His best re- 
sults, he says, come from “Word 
of Mouth Advertising.” 

Equipment in the Daidone 
shop includes tune-up equipment, 
an air lift, a Bay-lift, a five Hp 
compressor, a  Highpressure 
Jenny for steam cleaning, a 
press, a valve refacer, a valve 
and seat refacer, a floor jack, a 
transmission pack, and other 
miscellaneous equipment. 

Daidone was one of the first 
independent shops to begin in- 
stalling air conditioning in cars. 
Another specialty is work on 





Find a man who is satisfied to take 
things as they come, and you can be sure 
he doesn't expect much. 











automatic transmissions. As a 
whole the shop is well-integrated 
and pretty well takes what 
comes along. 

The present Daidone shop 
building is 50 by 100 feet in size. 
Space is at a premium. As a con- 
sequence, cars are parked in an 
enclosed parking lot in the rear 
as soon as repaired and until the 
customer calls. Mr. Daidone is 
now negotiating for more ground 
which will enable him to expand 
his shop and parking area. 


Chilton's MOTOR AGE @ February 1959 





ONTROL! 





OIL CONTROL 


with Sealed Power KromeX Piston Ring 
Sets with Stainless Steel Oil Rings 


Stainless steel oil rings are the JUST ONE OF THE 


reasons America’s largest en- wnapemaprasiiaaatd 
: ° ° Notice h open the 
gine builders are using Sealed per ery teeta 
e fies jc vents are in this portion 
Power rings as original equip- of Sealed Power's stain- 


ment. less steel oil ring ex- 


: . pander after 50,000 
New design . . . new material cinieiinddds Miata, 


... fully tested! These rings come pander does not pit or 

in fast, control oil even under corrode. Carbon cannot 

. cat a adhere. The main cause 

U.S. Patent high vacuum conditions or in of oil ring feilure is 


No. 2,789,872 tapered or out-of-round bores. eliminated. 


SEALED POWER CORPORATION + MUSKEGON, MICHIGAN 


Sealed Power KromeX Ring Sets 


BEST FOR RE-RING! BEST FOR RE-BORE! 


erever performance really counts- 





Experts in every field choose Champions—for dependability, power and 


performance! You've made them the favorite replacement spark plug. 


But did you know how completely experts in other fields agree with your 


choice? These photos—from Champion's current ads in magazines like 
LIFE, POST, LOOK, and READER’S DIGEST—give some examples. 


CAR MAKERS — Over twice as many car makers 
(including Rolls Royce) specify Champions — 36 
different makes in all! 


i.) < > — 
ag te RY 
AP. P 


‘ tie. 
4 fr 


STOCK CARS — 9 out of 10 winning drivers pick 
Champions for peak engine efficiency —in every 
winning make of car! 


FARM TRACTORS — Every major U.S. tractor 
maker uses Champions! If you sell spark plugs for 
tractors, always recommend Champions. 


TRUCK MAKERS -—18 of the 21 U.S. truck 
makers choose Champions for rugged performance. 
Put Champions in all the trucks you service. 
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the experts 
pick Champion 
spark plugs! 





FIRE ENGINES — Customers want fast, sure 
starts? Tell them that’s one reason all major fire 
engine makers use Champions. 


oo 


OUTBOARD MOTORS — Tell your boating cus- 
tomers that every major U.S. outboard maker 
selects Champions for easy starts, top performance. 
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INDIANAPOLIS “500” — The big Indy track is the 
world’s toughest proving ground —and 8 of the 
last 9 winners used Champions! 


AIRLINES — 98% of the world’s airlines use 
Champions — because airlines demand quality, 
dependability and performance! 


Hi 


America's favorite— 


SPARK PLUGS 


Engineered for every car 

built by Ford, General Motors, 
Chrysler, American Motors, 
Studebaker-Packard, and 
every major foreign maker! 


CHAMPION SPARK PLUG COMPANY «+ TOLEDO 1, OHIO 


Circle 359 on Inquiry Card, facing 3rd Cover 77 





Sealants eeeeeee ee © @ @ Continued from page 44 


Hard setting sealants, as the 
name implies, set up hard to 
form a permanent seal; flexible 
setting sealants form a perfect 
pliable bond permitting connec- 
tions to be taken apart when ad- 
justments or disassemblies are 
needed; soft setting sealants 
actually have very little set and 
remain pliable. 

Two types 


of hard setting 


sealants are generally used for 
automotive repair—fast drying 
and slow drying—to allow 
greater convenience. Both types 
are frequently employed to re- 
place gaskets, to cover large 
areas, to fill holes. Both are used 
wherever high pressures are in- 
volved; where minimum vibra- 
tion is present. 

The fast drying, hard setting 





| 
he can bes | learn to 


BALANCE WHEFIS 


ACCURATELY 


the HUNTER way 


.. LESS THAN 30 Minutoe 
to balance, 4 wheele! 


e No Balancing Specialist Needed . 


Now...any one of your men, with no 

previous experience, can easily earn $600 

or more extra profit for you every month. With | 
a minimum of instruction—anyone can 


balance wheels quickly and accurately. 


_— 


The reason is simple—because the Hunter 


method is simple! 


ELIMINATE 

ALL GUESSWORK 
Anyone Con Quickly Become 
A Wheel-Bolancing Expert 
The HUNTER Way. Mail The 
Coupon Today And Get All 
The Profitable Facts! 


PIONEERS OF ON-THE- 
CAR WHEEL-BALANCING 


VISIT THE HUNTER BOOTH 
AT THE NADA AND IAS! SHOWS 


Hunter Avenve and ladve Read © St. Levis 24, Missourl 
Plecse send complete information on the 








type is especially useful, why? 
Because it sets up hard. This pro- 
duces permanent seals which can 
withstand heat and pressure dur- 
ing continuous service. 

The slow drying, hard setting 
sealants are typified by gasket 
cement. This is an extra heavy 
liquid that sets slowly to a hard 
film. It has five times the heat re- 
sistance of ordinary shellac. 

Another hard setting sealant 
which mechanics will find helpful 
and profitable, is one which 
forms a close bond of glass to 
glass, glass to metal, and glass to 
rubber. Often it is used on side 
windows where rubber may have 


/pulled away from the glass caus- 


ing rain and air leaks. 


Flexible Sealants Advantages 


While flexible setting sealants 
are resistant to the same prod- 
ucts as the hard setting sealants, 
they have an added advantage. 
They offer some lubrication and 
much greater vibration resist- 
ance. Parts can be disassembled 
easily and reassembled in an 
emergency without needing to 
apply additional sealant. 

There is only one soft setting 
sealant generally used. It is 
specifically designed for threaded 
joints. This is a pipe joint com- 
pound which sets to a soft, pli- 
able film. It is used for all 
threaded connections and 
flanges, as well as steam and air 
lines. It must be resistant to hot 
and cold water, steam, fuel and 
lubricating oils, and kerosene. 

Before any sealant repair job 
can be tackled, it is necessary to 
make sure that all parts to be 
sealed are free of dirt, grime or 
oil film. 

A cold parts cleaner is recom- 
mended for removable parts. It 
is more economical and efficient 
than gasoline or kerosene. On 
larger parts or those not remove- 
able, cleaning with Stoddard sol- 
vent or high flash Naphtha is 
generally effective. Parts should 
be thoroughly dried after clean- 
ing. 
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John Lubotsky, Milwaukee De Soto dealer, reports 


comeback of “old-fashioned” selling, because— 


“De Soto has what they want 
... Gemonstration proves it!” 


John Lubotsky, president of John Lubotsky Motor 
Sales, Inc., Milwaukee, believes that “‘old-fashioned”’ 
demonstration selling is in for a big comeback. 

“The wheeling and dealing days are over for 
good,”’ says Mr. Lubotsky. “What really counts 
now is the product. You have to give your prospects 
the things they’re looking for in cars these days— 
room and comfort and, above all, quality. De Soto 
has what they want. Demonstrations prove it. 


“Prospects have told us time and time again that 
driving a ’59 De Soto is a real eye-opener, especially 
after driving our competition’s cars. They like 
De Soto’s extra roominess—the roomier seats in 
4-door hardtops, particularly. And they’re really 
going for those new swivel seats. 


IT PAYS TO BE A 





““That’s why we never pass up a chance to give a 
demonstration. And it really pays off. A few weeks 
ago, for instance, a fellow came in to get his *57 
De Soto Firesweep serviced. It was a real cream- 
puff, too. But a 59 Sweep on the floor caught his 
fancy, and after a dozen miles or so behind the 
wheel, he was ready to trade. 


“Our De Soto dealer group here in Milwaukee is 
so enthusiastic about demonstration selling that 
we’re planning a big city-wide demo promotion. 

**Demonstrations work, all right—if you have the 
car people want in the price range they want to 
pay. And we know by the sales figures that we have 
it in the 59 De Soto.” 


DESOTO DEALER 


Chilton's MOTOR AGE @ February 1959 





Calendar of Coming Events 


General 


Feb. 15-17—National Standard Parts 
Assn. National Convention, Sherman 
Hotel, Chicago. 

Feb. 15-17—Motor and Equipment 
Wholesalers Assn. National Convention, 
Conrad Hilton Hotel, Chicago, III. 
Feb. 17—Automotive Affiliated Rep- 
resentatives board of directors and 
membership meeting, Pick-Congress 
Hotel, Chicago. 

Feb. 18—Automotive Booster Clubs 
International banquet, Conrad Hilton 
Hotel, Chicago. 

Feb. 18-21—International Automotive 
Service Industries Show, Navy Pier, 
Chicago. 





DESIGNED FOR 


LARGE & SMALL 


REPAIR SHOPS 
SERVICING... 
e ALL CARS 
e TRUCKS 
e TRACTORS 


e INDUSTRIAL 


ENGINES 
MARINE 


e FOREIGN CARS 
e SMALL ENGINES 


Feb. 26-27—American Petroleum In- 
stitute, Div. of Marketing, Lubrication 
Committee meeting, Sheraton-Cadillac 
Hotel, Detroit. 

Feb. 27-March 8—1959 World Wide 
Auto Show, Miami Beach Exhibition 
Hall, Miami Beach, Florida. 
March 4-8—Ninth Annual 
Autorama, State Armory, 
Conn. 

March 11—Motor and Equipment 
Wholesalers Association western states 
conference, Fairmont Hotel, San Fran- 
cisco. 

March 12-15—Pacific Automotive 
Show, San Francisco Civic Auditorium, 
San Francisco. 


National 


Hartford, 





* with built-in LOCKS & KEYS 


Cabinets FREE to all DEALERS 





with the purchase of Guaranteed’s 
Popular Profit- Making Tguition Parte 


GUARANTEED 
PARTS CoO., INC. 


SENECA FALLS,N.Y. 


FULL DETAILS in New Merchandiser ¥ 
Manual FREE upon request § 


OVER 5O YEARS OF PROGRESS 








March 16-18—SAE National Passenger 
Car, Body, and Materials Meeting, The 
Sheraton-Cadillac, Detroit, Mich. 
May 3-8—Top Management Institute, 
Motor and Equipment Wholesalers 
Assn., Allerton House, University of 
Illinois, Monticello, Ill. 

May 4-6—American Petroleum Insti- 
tute, Div. of Marketing, Lubrication 
Committee meeting, San Marcos Hotel, 
Chandler, Ariz. 

May 17-19—6th Annual Convention of 
the Automotive Wholesalers Associa- 
tion of Tennessee, Castle in the Clouds 
Hotel, Chattanooga, Tennessee. 

May 17-20—Automotive Engine Re- 
builders Assn. convention, Royal York 
Hotel, Toronto, Ontario. 

May 27-29—American Petroleum In- 
stitute, Div. of Marketing, midyear 
meeting, The Savery, Des Moines. 


| Service is the Rule ...... 


Continued from page 33 


viding a service required when 
people get into traffic mishaps. 
His wrecker is always in attend- 
ance at a near-by speedway '4- 
mile track—not only as an 
emergency truck but to push the 
racers in starting. This service 
is free, of course, but it im- 
presses upon people the fact that 
Reuhle’s Garage is the place to 
bring either their body work or 
their repainting jobs. 

The Reuhle shop is not a large 
one. It is located in the outskirts 
of town, where parking is simple 
and the shade trees are inviting. 
He’s been here 15 years; has five 
body men, and a work volume of 
8 to 10 cars per week. The shop, 
however, is spotlessly clean, an- 
other feature of his promotion. 
Milt states that in several in- 
stances he has actually obtained 
jobs where his bids were as much 
as 10 per cent higher than com- 
petition—simply because his cus- 
tomers were influenced by shop 
cleanliness. Each man is re- 
sponsible for his area, sweeps 
each day and actually washes 
down walls and floors each week. 

One of his big calling cards is 
a 28 x 30 ft. DeVilbiss paint 


| booth, added recently at a cost of 


$7000. This in itself has been a 
boon to good business. It’s well 
ventilated, providing for a 
change of air every minute 
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EXTRA-HEAVY 


NEW 1 CONSTRUCTION 
Axle Stands 


by KEN-TOOL 


Sure-Grip 
Saddle 65% 


Self Overload 
Locking Design 
Veipee Non-Tilt 
Base 


Rugged, low cost... more safe- 
ty features. Wide base prevents 
tipping—tripod design elimi- 
nates rocking, even on sloping 
floors. Self-engaging lug will 
not release under load. 


7 


3-TON 
T-124 
passenger y A 


5-TON 
T-127 


passenger, 
light trucks farm equipment 


Also: 1128, 10-Ton, Heavy Duty 

T-129, 15-Ton, Extra Heavy Duty 

Quick delivery from your local jobber 
SELF-LEVELING TRIPOD DESIGN 


KEN-TOOL MFG. CO. 


AKRON 5, OHIO 


7-Ton 
T-125 


Medium trucks, 





| through a vacuum exhaust sys- 


tem. It’s fireproof. It has a light- 
ing system that exceeds daylight 
intensity. Heat is provided 
through radiant floor panels with 
a furnace installed completely 
apart from the structure. 

This, together with some of the 
newest equipment in spray guns 
has enabled Milt to build up a 
business that is the envy of body 
shops the country round. One of 
his major contracts is with the 
Bell Telephone fleet, which is not- 
able for its good vehicle appear- 





ance. The Reuhle shop takes care 
of all body and painting work 
for the 197 vehicles domiciled in 
this area. 

This shop has received top rat- 
ing from the State of Michigan 
in its handling of insurance jobs. 
The American Automobile Asso- 
ciation has complimented the 
teuhle Garage for exemplary 
service and dependable work. It’s 
a case of investing in good equip- 
ment and good men, says Reuhle 
—and then telling people about 
tues 











MONEY! 


REPAIR IT 
NOW WITH 


Circle 360 on Inquiry Card, facing 3rd Cover 





ORDER FROM 
YOUR JOBBER! 


HYDRAULIC JACK 
REPAIR KITS & 
JACK OIL by 
AUTOBODY 

FILLER FIT 


Write for NEW ILLUSTRATED BROCHURE 
JACK-PACK MFG. co., 2115 No. Marianna Ave, los Angeles 32 


THE NAME Is 
used by 


the BEST = Sr 


BODY CRAFTSMEN! AT ALL JOBBERS 


made by UNICAN : main plant - SHREWSBURY, MASS. 








. EXTRA FAST! 


STICK-N-SEAL 


ASSEMBLY 
SEALANT 
SALESMEN WANTED: $1000.00 a month sel —S—=— 


ing automotive shelving parts bins-counte / 
.- MADE For THE PrRoressionat. ! 


gasket and tail piperacks-shop equipment re 
rifie commissions Free 32 page catalog-jobbe 
cdlisco Retep BFC Corporation, 2860 E. Hedley 
Phila 37, Pa 


TACKY.. 





Classified Advertisement 








Outstanding initial tackiness lets you get going 
on actual assembly work without waiting. 
Plus typical Permatex super-quality features! 


SEE MORE PERMATEX 
PRODUCTS FEATURED ON PAGE 3 


CAREER Nation-wide 
=e distributor offers lepre 
s opportunity Protected ter 
es oot lishe “y accounts now available \ 
earnings $8, 000 to £10,000 per vear. Great o 
tunities for advancement to executive px I 
Write today giving background & sales experi 
ence. Box 8, MOTOR AG E 5601 Chestnut St 
Philadelphia 39, Pa. 


SAI ES 
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In G-E SUBURBAN Headlamps 
on focus that provides 


HERE’S WHY THE “BUILT-IN SPOTLIGHT”’ 
EFFECT IN G-E SUBURBAN HEADLAMPS HELPS 
YOUR CUSTOMERS SEE BETTER AGAINST 








THE LIGHTS OF ONCOMING CARS 


1. THE FILAMENT. G-! 
SUBURBAN Headlamps are 
the first 7” headlamps to have 
the low beam filament on 
focus — that is, optically cen- 
tered in the reflector. So, all 
rays coming from the reflector 
to the lens are parallel and are 
concentrated into a spotlight- 
type beam. 


3. THE PROOF. Light- meter 
checks show that, in the 
“spotlighted”’ area, there is 
actually twice as much light 
as provided by the previous 
7” headlamps—with ample 
surrounding light for seeing 
both sides of the road. 


2. THE LENS. With the on-focus 
filament in G-E SUBURBAN 
Headlamps already providing 
a ‘spotlight’’ effect, there is 
a minimum loss of useful light 
by the lens in directing the 
beam far down the right side 
of the road. Headlamp lenses 
do not concentrate light, they 
distribute it. 


4. THE RESULT. The additional 
light (with no increase in watt- 
age to place additional drain 
on the battery) lets motorists 
see better beyond an oncom- 
ing car in spite of its lights, 
when both cars are from 75 
to 200 feet apart. 


THERE'S TWICE AS MUCH LIGHT IN THE “SPOTLIGHT” AREA. 
There's more light farther ahead down the right side of the road, 
than with any previous two-headlamp system. Even if the on- 
coming car's lights are aimed high, or if the other driver fails to 


G-E 6006 FOR 6-VOLT CARS AND TRUCKS 
G-E 6012 FOR 12-VOLT CARS AND TRUCKS 











imps helps 


lights! 


“dim”, a pair of G-E SUBURBAN Headlamps helps motorists 
see better beyond approaching cars when they're 75 to 200 feet 
apart. After passing, this extra light helps the driver recover his 


vision more quickly . . . and makes for safer night driving. 





IDENTICAL HEADLAMP NUMBERS DO NOT MEAN IDENTI- 
CAL PRODUCTS. The standardization of headlamp numbers 
applies only to nomenclature, mechanical interchangeability 
and service location on a car—and are not indicative of 





lighting results achieved, beam characteristics, nor internal 
construction features of the lamps. No other headlamp at 
this time uses an on-focus filament for the low beam, even 
though other headlamps may bear the same lamp numbers. 








Chilton's MOTOR AGE @ February 1959 





.. It’s the low beam filament 
the “spotlight” effect! 


AND HERE’S THE ADVERTISING AND PROMOTION SUPPORT 
THAT'LL HELP YOU SELL ’EM IN PAIRS 


aoe 


“s > ‘ .T fey oe 
3 Q » we cams sar TING CRUST 
a 
OF THE PRE 


OPULAR | 
MECHANICS | 


MAGAZLNE 


oY 


——— 


SALES PRODUCING ADS— in big circulation magazines reach 
nearly all your customers. Tie-in .. . ask ‘em to buy pairs. And 
add to your profits by aiming each pair of G-E SUBURBAN 
Headlamps you sell. 








WINDOW STREAMERS AND DECALS—3-color streamer with 
DAY-GLO ink. Pressure-sensitive, 2-face decal in 3 colors. Put 
them on windows or doors to flag customers’ attention, 


"5 Suburban | 
HEADLAMPS ie 


Built-in Spotlight 


You Ii see better 
when you mee! 
oncoming 
cars! 


"SEE FOR YOURSELF” DEMONSTRATOR — Attractive, eye- 
catching. Customers can see ‘‘before’’ road scene... then lift up 
the die-cut flap to see the dramatic “spotlight” effect of G-E 


SUBURBAN | leadlamps. 


BREAST-POCKET DEMONSTRATOR—Each man can wear one. 
Catches customers’ attention. Graphically demonstrates the 
benefits of General Electric SUBURBAN Headlamps. 


COMPLETE PACKAGES OF THESE SALES AIDS ARE AVAILABLE TODAY: General Electric Co., Miniature Lamp Dept., Nela Park, Cleveland 12, Ohio 


Progress ls Our Most /mportant Product 


GENERAL @@ ELECTRIC 
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THE RIGHT REPLACEMENT 
THE RIGHT FIT 
THE RIGHT PERFORMANCE 


Assured by Victor's leadership 
in original equipment 
sealing parts development 


The 100% Coverage Line 
for Cars, Trucks, Tractors, Stationary Engines 
Stocked Locally by Your Victor Jobber 


WiCcTronR 


GASKETS . OIL SEALS . PACKINGS 


Victor Mfg. & Gasket Co., P.O. Box 1333, Chicago 90, ill. 
Canadian Plant: St. Thomas, Ontario 


Visit us at the IASI Show in Chicago 
Booths D-67 to D-73 
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AR PUTS THE SHOW ON THE ROAD 


to show you how fo 
increase lube profits! 


Another ARO First! Now ARO puts the most advanced 
type of lube equipment for every need ‘‘on wheels’”—to 
show you exactly how ARO streamlines this service and 
increases lube profits for you! 


‘This new ARO Mobile Display will be headquarters for 
lube equipment demonstrations at the I.A.S.I. Show. Be 
sure to see it—-Booths A290-A292-A294! 


Every type of modern lube equipment is set up for you to 
see in actual operation in this display. Everything from 
overhead reels to pumping units... portable units to 
hand guns. You can see how each unit works . . . how ARO 
performance and dependability do the job faster, easier, 
with more profit for you! 


After the Show, the Mobile Demonstrator will move into 
the field. It’s air-conditioned, completely self-powered. 
Watch for it in your territory. It shows your best move 
today— —— modern ARO Lube Equipment for progress 
and profits! See us at the Show or call your ARO Repre- 
sentative for a demonstration. 


See all this in operation! 


@ Overhead reels for all services. 


@ Stationary drum cover lubricators 
with air-operated lifts. 


@ Portable chassis lubricator. 
@ Portable drain. 
@ Grease guns. 
@ Grease fittings. 
@ Speed couplers. 
THE ARO EQUIPMENT CORPORATION 


GENERAL — BRYAN, OHIO «¢ Plants at Bryon and Clevelend, Ohio 
Aro of Calif., 3141 S. Grand Ave., Los Angeles 7, Calif. 
Aro Equipment of Canada, Ltd., Toronto 15, Ontario 
a Offices in All Principal Cities 


ARO | LUBRICATION EQUIPMENT 
= Avtemotive — Farm — industry 
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Wagner makes it easy for you to 


Pedal power lever to Prevent forward move. 
ible e 


vacuum hose from unit, Remove four 
iS and Withdraw complete Power unj 
“ et at te 


DISMANTLING THE UNIT (Fig. 2) 


3 Remove dash mounting Plate nuts. Slide Plate off 
Of unit and remove mounting plate "O” ring. 


2. Slightly compress bellows by 
Allen wrench, back Off two 

yoke ang operating rod, 
Washer, Remove "Oo ring fro, 
(Items I, 2, 3, 4, 5) 


3. Remove four nuts attaching 
With a Screwdriver, Bently pry of; 
cover "QO" ring. © 


and 
Out. Remove Plate and lif 
eturn Spring. (Items 6,7 
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handle POWER BRAKE repair jobs 
Wagner Lockheed 
POWER BRAKE REPAIR KITS 


each contain a detailed 


ean “HOW-TO-DO-IT 


Every Wagner Lockheed Power Brake Repair Kit 
includes an easy to follow “How-to-do-it” instruction 
sheet that will enable any mechanic to turn out repair 
jobs faster, better and more easily. 


The instruction sheet names and identifies all parts 
and shows the steps to be taken in disassembly and 
assembly of all sub-units and components. Your 
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INSTRUCTION SHEET 


mechanic does not need previous specialized experi- 
ence in order to repair a power brake. 


Wagner is first in the field with a complete line of 
Power Brake Repair Kits ...and with a “How-to-do- 
it” program developed to help you get in on this new 
source of profitable repair business. Your market 
grows larger every day. 


THE MOST COMPLETE LINE OF POWER BRAKE 
REPAIR KITS FOR ALL MAKES OF PASSENGER CARS 


Under the Wagner program there is no need for you to pass up 


passenger car or light truck power brake repair jobs. Wagner 
Lockheed Kits are available for all makes of cars. Depending upon 
the type of units being serviced, you have a selection of single 
packaged units, major kits, minor kits, packing kits and poppet 
valve kits. 


There's a supplier of Wagner Products located near you. Look to 
him for Wagner Lockheed Power Brake Repair Kits, Brake Parts, 
Brake Fluid, Brake Lining and Exchange Shoe Sets. 


Consult him for details, or use coupon for FREE copy of 


Catalog AU-1300. 


Wagner Electric @rporation 


6498 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S.A. 
(Branches in principal cities in U.S. and in Canada) 


Please send your Power Brake Repair Kit Catalog AU-1300. 


NAME 





FIRM NAME 





ADDRESS 





CITY & STATE 





Circle 362 on Inquiry Card, facing 3rd Cover 87 





% yt # 
re ote 
“it 


HANDY 


Introducing 
the new budget-priced 


MALSBARY 


ova 
+ 4 


Oil-fired portable HANDY 
DANDY steam cleaner. Gas- 
fired, stationary model 
also available. 


STEAM CLEANER 


Ky . > 
K oe 

Se 
2 

DAN DY 

» 


& 





Brings you trouble-free, profitable steam cleaning 
at a cost so low you can’t afford to be without it 


Here’s the secret of the Malsbary 
HANDY DANDY'’S effectiveness — cleaning 
pressures the equal of cleaners costing 
up to twice as much. HANDY DANDY 
cleans engines, under-bodies, parts, 
used cars, fleets, so fast you'll have your 
purchase price back before you know it. 
HANDY DANDY is always on the job 
for either continuous or stand-by work. 
Caster mounting, plus hose and gun 
rack, enable you to move it easily all 
over the shop or yard, wherever and 
whenever there’s cleaning to do. 
Simple, Trouble-Free. Like the fa- 
mous, larger Malsbary cleaners, it’s 


Makers of steam cleaners, 
steam generators, industrial 
hot water heaters 


built for trouble-free use. Anyone can 
operate it. To regulate cleaning blast, 
you simply set burner control to pres- 
sure desired. Gravity soap feed does 
away with solution pump troubles. 
Fool-proof atomizing burner eliminates 
smoke, soot and irritating fumes. Half- 
inch coils (largest in its capacity range) 
minimize scaling. 

Volume production and simplified 
design enable us to price the Malsbary 
HANDY DANDY so low you can’t afford 
hand cleaning. See your Malsbary 
dealer now; find out how little it costs 
to own a HANDY DANDY. 


MISHARY 


MANUFACTURING CO. 
845 92nd Ave, Oakland 3, Calif. 





SINCE 1921 








59 Ways .cccccccceees 
Continued from page 42 


To obtain the proper band ad- 
justment, it is essential for 
proper adjustment that the cor- 
rect torque be used. A new 6 in. 
extension Tool C-3705 has been 
developed that will provide 
means for making the proper 
adjustment. Tool C-3705 is 
shaped differently than the for- 
merly used extension Tool C- 
3583. 

To make the adjustment, 
loosen the lock nut and check 
the freeness of the adjusting 
screw in the transmission case. 
If free, use inch pound torque 
wrench Tool C-3380 and new ex- 
tension Tool C-3705 to tighten 
the adjusting screw to 47-50 in. 
lbs. torque (disregard multipli- 
cation factor). 

Make a mark with colored 
chalk from a corner of the ad- 
justing screw square on the 
transmission case for a reference 
point. Using extreme care, back 
the screw off exactly 214 turns. 
Hold the adjusting screw to pre- 
vent its turning and tighten the 
lock nut securely. 

Extreme care must be exer- 
cised in making the adjustment, 
or possible damage to the trans- 
mission may result. 


Borgward ....eccceees 
Continued from page 37 


justment of camber is controlled 
by the eccentrically attached ball 
joint. 

A rotation of 180 deg. results 
in the greatest possible alteration 
of camber. 

Toe-in is adjusted by length- 
ening or shortening the tie rods. 

Capacities: Engine oil 5 qts. 
Cooling System 7 qts. Trans- 
mission 1 qt. Differential 6 pts. 

Eccentrics are used. Adjust 
eccentrics by rotating them out- 
wards until shoes bind, then back 
off until wheel is free. 
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Now... Carter makes 
carburetor clean-out jobs 
easier, more dependable... 
more profitable than 

ever for you 


= 
\ 7, 
J 


WITH THE NEW 


wet ae 


GENUINE 

eo aici, 7... & 
EQUIPMENT 
PARTS 


for the most 
oDeyo]eit- tum Otte it-ia 
fet-Tmellia-}ie] s- eae 


PROTECTIVE 
PACKAGE... 


Each Zip-Kit is enclosed 
in air-tight, moisture- 
proof, heat-sealed 
metallic foil. No more 
“mysterious disappear- 
ance” of parts. 


ATA SENSATIONALLY LOW PRICE! 


Now you can be sure of doing pre- 
cision carburetor clean-out jobs— 
by specifying and installing precision 
carburetor parts— made by the same 
manufacturer whose carburetors are 
on 24 million cars today! 


With Carter’s Zip-Kit you'll always 
be ready for fast, dependable clean- 
out jobs—and at a tremendous per- 
kit saving! In fact, the new Zip-Kits 


Pe, 
7. THE ruTung > 


vivision of ACT inDUSTRIES, INCORPORATED 
ST. LOVIS 7, MISSOURI 


Chilton's MOTOR AGE @ February 1959 


are priced so that you'll never again 
want to consider using other than 
genuine, original equipment parts! 


Make more profit two ways! Sell the 
need for a carburetor clean-out job 
with every tune-up . . . then back 
up your skills and labor with the 
best of precision-made parts. . . in 
the new low-priced Carter Zip-Kit. 
Call your supplier now! 


CARTER 


CARBURETOR 





oducts 


THERE’S PROFIT IN THESE ITEMS FOR YOU 


310. Paint Measuring 


Device 
Rinshed-Mason Company: An 
electronic paint measuring de- 
vice described as an Audio-Visual 
Indicator, will be introduced. 
Unit is basically a “traffic signal’ 
which indicates starting and 
stopping in the pouring of base 
and tinting colors used in the 
preparation of automotive and 
other refinishing colors. A mov- 
able “U” shaped probe holder 
makes it possible to place paint 
container at most convenient 
angle for pouring. The probe 
electronically activates the sig- 
nal light system to assure accu- 
racy and speed in the prepara- 
tion of colors. 


Bal 
e * 


Doan Tool & Die Company: Rear- 
axle bearing replacement service 
can be done with a new tool kit, 
developed recently. The kit is 
designed for use on all cars and 
light trucks with pressed-on 
rear axle bearing assemblies. 
Four standard bearing numbers 
will cover all axles. The kit con- 
sists of a malleable steel puller 
base; a puller frame; heavy-duty 
hardened tool steel puller screws, 
safety shield; and inner race re- 


Axle Bearing Puller 


mover, in addition to a bearing 
installing tool. 


312. Auto Lift 


Curtis Manufacturing Co.: A 
new frame type lift has been an- 
nounced. New lift will accommo- 
date most passenger cars, both 
European and American, includ- 
ing 1959 models and also light 
trucks. It has a superstructure 
width of 36” and an overall 
height of less than 5” with the 


lifting pads in the low (normal) 
position. The lift is equipped 
with swivel adaptors which 
reach the listing areas designed 
by the car manufacturers. 


313. Carburetor “Zip Kit’ 


Carter Carburetor division of 
ACF Industries, Inc.: Replace- 
ment parts for carburetors are 
included in new “Zip Kit’ just 
marketed. Contents are needle 
and seat assembly (foreground) ; 
pump plunger (center left), and 
gasket set. These are the basic 
items required by service men in 
performing most carburetor 
clean-out jobs. Colored metallic 
foil, heat-sealed, makes package 
tamper and moisture-proof. 
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314. Plastie Filler 


L. R. Oatey Co.: An improved, 
non-toxic Bond-Tite has been in- 
troduced. It is a controlled hard- 
ening plastic filler for auto body 
repair. According to the manu- 
facturer, new Bond-Tite will hold 
to any shape, builds up thick on 
perpendicular panels’ without 
sag. It is smooth and hardens 
without shrinking. It is said to 
contain no fiberglass. It is non- 
brittle, and can be _ drilled, 
sanded, and_ feather - edged 
smoothly. Also available for use 
in conjunction with polyester fil- 
lers is Smooth-All, which, when 
aerosol-sprayed on such fillers, 
aids smoothing out before hard- 
ening and eliminates pin-holes. 


315. Battery Bib 

R. E. Dietz Company: A device 
to protect automotive storage 
batteries against loss of power 
and premature failure is now 
available. Called Battery Bib, the 
new item is a polyethylene sheet, 
perforated to fit over the plugs 
and contact posts of most auto- 
mobile batteries. When in place 
Jattery Bib covers the top sur- 
face of the storage battery, pro- 
tecting it against oil, water, 
grease and the corrosive action 
of acid fumes. 
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316. 


Binks Manufacturing Company: 
A new air operated portable 
paint handling pump has been 
introduced. Named the Pogo 5, 
the pump has a 2 to 1 delivery 
ratio and is designed to fit into 
any standard 5 gallon pail. The 
air motor and pump sections are 
completely separated thus elimi- 
nating the possibility of paint 
entering air motor or other criti- 
cal part. A fluid pressure gauge 
and pressure adjustment control 


Portable Pump 


assure an even regulated flow of 
paint to the spray gun. 


317. 


Clayton Manufacturing Com- 
pany: A new steam cleaner has 
been announced. The Clayton- 
Kerrick 60 “Handiman” Steam 
Cleaner has a 60 gallon capacity 
and is handy for light duty gen- 
eral utility cleaning. The ‘60” 
is a complete self-contained unit. 
Operating on any water pres- 
sure, it requires no auxiliary 
pump. 


Steam Cleaner 


318. Steering Wheel 


Puller 

Zim Mfg., Co.: No. 615 Puller is 
a new tool that removes the 
steering wheel from the shaft 
of any present day American 
made car. On the end of the 
screw, a removable shoe is held 
in place by a spring-pressed ball 
and it is adapted to engage the 
top of the steering wheel shaft 
and is prevented from slipping 
off the shaft by a projecting 
rim. The slots in this Puller will 
admit °*.” cap screws. 


319. Distributor-Carbure- 


tor Adjusting Set 
K-D Manufacturing Company: 
Company announces new No. 
132 distributor-carburetor ad- 
justing set. Set consists of a 
flexible cable adjusting tool with 
reversible Bit, plus one mag- 
netic distributor cap “Window 
Holder.” The '.” hex end of the 
reversible Bit is for contact 
points on Delco-Remy external 
adjustment distributors. The 
standard screwdriver end is for 
carburetor adjustment on late 
models where a solid screwdriver 
cannot reach. Overall length 
18'.”. Sleeve on cable end slides 


DISTRIBUTOR- 
CARBURETOR 


ADJUSTING SET 


forward to hood screwdriver bit. 
Guide marks are on plastic 
handle to measure turns. 


(Continued on page 92) 
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320. Motor Analyzing Set 


Harvey E. Hanson Company: A 
motor analyzing set that is port- 
able in a custom-fitted metal 
case, is introduced. It is the Han- 
son Model 31. The four chrome 
plated hand-size testers incorpo- 
rate the following features: 3°¢” 
x 2°.” color-coded dial, instruc- 
tion placard on top of case, 











AERO-SEAL Jet clamps are of such 
high quality material, and so ruggedly 
built that they will outlast a car! A 
new patented feature permits faster 
installation and removal. Just a few 
turns and the worm drive screw tightens 
the band snugly. It’s on for keeps, and no 
amount of vibration will shake it loose 
or snap it open. Other clamps may LOOK 
like AERO-SEALS, but no others can 
equal their quality. No premium price 
for JETS. REGULAR AERO-SEALS 
AVAILABLE IF DESIRED. 


Acrw-Seal JET 


QUICK-ATTACH HOSE CLAMPS 








thumb-operated controls, fold 
over hook for hanging, and color- 
coded clips. Set includes Model 
26 Tachometer, Model 27 Dwell 
Angle Tester, Model 28 Amp- 
Volt Generator-Regulator Tester 
and Model 29 Ignition Tester. 


321. Auto Shades 


Wilson Auto Products: Alumi- 
num auto shades are being 
marketed. They will shut out 
sunshine, add privacy—yet allow 
air to circulate throughout the 
car. Made of Kaiser Aluminum 
Shade Screen, Wilson Auto 
Shades are easily installed with 
snap springs. Front window 


shades roll up and down. There 
is no interference with window 
operation or locking the car. 
They are available for all late 
model station wagons and most 
late model passenger cars. 


322. Air Impact Wrench 

Albertson & Company, Inc.: 
Adds a new *%”, Model No. 320, 
Air Impact Wrench to the Sioux 
Line. With 90 pounds of air pres- 
sure at the tool, the wrench is 
rated to 700 foot pounds of 
torque. Among the new features 
common to the entire line will 
be the fact that they are “Reac- 


tion Balanced.” This means that 
the operator does not experience 
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the usual pull as the wrench im- 
pacts. According to the com- 
pany, less vibration and shock is 
carried back to the operator. 


323. Thread Repair Kit 


Heli-Coil Corporation: A new 
automotive thread repair kit 


contains a range of five sizes of 
inserts to repair worn, damaged 
and stripped threads on the 
aluminum Ford-Edsel automatic 
transmission housing. The kit is 
a self-sufficient unit with instruc- 
tions and tools to repair all dam- 
aged tapped holes in new light 
weight housing. It contains a 
total of 80 inserts. 


324. 
Ditzler Color Division of Pitts- 
burgh Plate Glass: A new black 


New Acrylic Laquer 





4 


finish has been an- 
nounced. Known as “Duracryl 
Original Equipment Black 
Acrylic, DDL-9300,” it is said 


Acrylic 
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to have durability and gloss re- 
tention for touch-up, panel re- 
pair, or all-over refinishing of 
cars originally painted with 
Acrylic lacquers. Longer gloss 
retention and greater resistance 
to weathering and staining are 
among the outstanding features 
of the product. 


325. 


Campbell-Hausfield Company: A 
new complete line of nine paint 
spray guns has been announced. 
Line is featuring both bleeder 
and non-bleeder types, with in- 
ternal and external mix, as well 
as pressure and siphon feed. 
Multi-color caps are available for 
all models. Guns are constructed 


Paint Spray Guns 


of lightweight alloy, with pistol 
grip handles. Adjusting turn 
controls streamline gun opera- 
tion. Reduction in number of 
parts and elimination of recessed 
areas speeds cleaning and servic- 
ing. 


326. Hydraulie Lift 


Walker Manufacturing Com- 
pany: A new, one-end 1% ton 
hydraulic lift, featuring variable 
bumper clearance to lift any 1959 
car, is announced. Designed with 
a wide angle, V-type lifting 
beam, the 99 provides bumper 
clearance from 914,” to 15”. The 
distance between the jack and 





bumper increases as_ saddles 
are spread—providing adequate 
clearance to prevent “dinged” or 
distorted bumpers on any 1959 
car. The 99’s saddles rotate in a 
full circle—adjust from 24” to 
43” and may be reversed for a 
minimum spread of 8 inches. 


327. LubriPoints 


Standard Motor Products, Inc.: 
A new line of Blue Streak Lubri- 
Point sets with a built in felt 
Lubri-Wik for controlled cam 
lubrication has been designed. 
Blue Streak LubriPoints feature 
continuous lubrication of the 
high points of the distributor 
cam, where it is needed. It pre- 
vents an excess accumulation of 
grease on the flats of the dis- 
tributor cam, where it is not 
needed. Minimizes rubbing block 


F 


wear and prolongs point life. 
Line is factory pre-assembled 
for easy installation. 


(Continued on page 95) 
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EIGHT COMPRESSOR SERIES 


. . . Over 2 dozen models to choose from. 
Hi-volume, mobile or stationary tank units. 


2 NEW SERIES OF 
PAINT SPRAY GUNS 


. .. for all materials and 
finishes. 9 models availa- 
” ble ranging from Home 
Whatever your PLUS... . COMPLETE ACCES- Workshop type to Profes- 
paint spray needs... SORY EQUIPMENT — material stead neak Tih Dradestion 
Campbell-Hausfeld has tanks, regulators, respirators, i models. 
the unit for you.” hose and fittings. 


Write today for 


New Catal THE CAMPBELL-HAUSFELD CO. 
ew Catalog CH-100! 


207-B Railroad Ave. ® Harrison, Ohio 


Circle 364 on Inquiry Card, facing 3rd Cover 





’ SUPERCHARGERS 


ENGINE « EXHAUST e TWO STROKE e¢ PULSE-JET ¢ SOLID PROPELLENT 


FEATURES: TYPICAL INSTALLATION 
© ADAPTS TO ANY AND ALL “4 
CARS 
© SIMPLIFIED INSTALLATION 


@ LOW SILHOUETTES FOR 
LOW HOODS 


@ USE YOUR STOCK CAR- 
BURETOR 


© CARBURETOR NOT 
PRESSURIZED 


© ASSEMBLED OR IN KITS 
© COMPRESSOR BYPASS 


ee ee a 


© OPERATE ONLY WHEN 


NEEDED OBERHAUSEN ENGINEERING CORP. 
© DASH REGULATION 2777 ASHFORD RD., N.E., ATLANTA 19, GEORGIA 


OPTIONAL (] $1.00 ENCL. RUSH 28 PAGE DELUXE 
= © TRANSFERABLE, CAR TO FULL COLOR CATALOG 


CAR [] $5.00 ENCL. RUSH 150 PAGE INSTALLATION 
© QUICK CHANGE MANIFOLD MANUAL PLUS DELUXE CATALOG 
© QUICK CHANGE COMP REFUNDED ON FIRST ORDER 
HEAD 


CAR MAKE_____ — YEAR NO. CYL 


NNNNNDNNNNNDNNNNNDDDNNQ00) 


00 


O00 


336 COMBINATIONS TO CHOOSE FROM NAME 


ADDRESS - 


65% LOOT E 107 HP INCREASE city elie al 


ON STOCK 283 cu. in. CHEVY, USING AN INEXPENSIVE MODEL B00000000000000000000000000R 
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328. 
Fox Valley Instrument Company 
is producing a tachometer for 
testing all battery ignition sys- 
tems. The unit is handy for set- 
ting idle speed, automatic trans- 
missions and carburetor adjust- 
ment. The tach is guaranteed 
accurate to within two percent 


New Tachometer 


of full scale reading, reports the 


329. 
The Anderson Company: A new 
replacement wiper arm for use 
with the longer wiper blades 
found on late-model cars has 
been announced. Called the 
ANCO Red Dot “Long Blade” 
Anti Wind-Lift Arm, the new 


Wiper Arm 


arm is designed to meet the 
heavier arm pressure require- 
ments on windshields with wiper 
blades 15” and longer. It fits all 
cars using 14” to 19” wiper arms. 
The wiper arm is adjustable 
three ways: for correct arm pres- 


330. Filter Display 


Purolator Products Inc.: An all 
new Dispens-Air-Rack Merchan- 
diser has just been introduced. 
New unit has been designed to 
help dealers maintain their air 
and oil filter replacement stock. 
The R-59 Dispens-Air-Rack Mer- 
chandiser has bays for 9 top 
selling oil filter refills and three 
extra-wide shelves for storing 
many different air filters. 


firm. sure, length, and blade angle. (Continued on page 96) 





Have You Mailed 


Your Membership 


Postcardé 


See Page facing 3rd Cover 








5 TIMES THE HEAT RESISTANCE 
OF SHELLAC! 


GASKET 
CEMENT | 


Makes pressure tight assemblies, leakproof to gaso- 
line, kerosene, grease, water, oil and many other liq- 
uids and gases. Extra-heavy, slow setting liquid. 


SEE MORE PERMATEX 
PRODUCTS FEATURED ON PAGE THREE 





For genuine Black & Decker repairs check 
Yellow Pages under *Tools-Electric” for ad- 
dress of nearby Black & Deckei 
FACTORY SERVICE BRANCH 

Free tool inspection when requested e Gen- 
uine B&D parts used e Factory-trained tech- 
nicians handle all work e Standard B&D 
Guarantee at completion of recommended 
repairs e Fast service at reasonable cost. 











Or write for address of nearest of 48 branches to: 
THe Brack & Decker Mec. Co., Dept. S5210, Towson 4, Md. 


By Black Decker: 5 


QUALITY ELECTRIC TOOLS 
Circle 363 on Inquiry Card, facing 3rd Cover 
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LOOK, MISTER! 


lo Hands 


|| universal 
/ wire leads, 
}/ and 


Nts Selh-Gripping 


Fe neo 


AVY-DUTY PLIER 


How's this for gripping power? 
You won't know your own 
strength ‘til you grab hold with 
this heavy-duty self-gripping 
plier. The Channellock No. 410 
HEAVY-DUTY is actually a com- 
bination plier-wrench. . . and it 
will get into tight places you 
can't reach with a pipe wrench. 
A mighty handy, multi-purpose 
tool with four jaw adjustments 
up to 1-1/8”. 


ASK YOUR TOOL SUPPLIER FOR A 
CHANNELLOCK No. 410 HEAVY-DUTY PLIER 


BE SURE IT'S 
A GENUINE 
ees 


(} \tooK FOR THE 


Wh Bh Wf /) ) TRADEMARK 


ON THE HANDLE 
CHAMPION DeARMENT TOOL COMPANY 


MEADVILLE, PENNSYLVANIA 


96 


28:82. 


ishield washer 


New Products. .....++0- 
Continued from page 95 

BcBi. 
Cole-Hersee Co. has a new 
plastic-coated, moisture-proof 
dimmer switch. The 
working mechanism 
terminal connections are 
well protected from corrosion by 
the plastic coating. The switch 


Dimmer Switch 


mechanism is of the heavy duty 
oscillating type. It has positive 
snap action contacts which is 
said to guarantee quick contact 
“break” to reduce arcing. 


Windshield Washer 
Solvent 

United Motors Service division 
‘of General Motors: A new wind- 
solvent is being 
marketed. It is Delco Solvent, a 
“non-foaming” formula. Added 
to water, Delco Solvent creates 


a solution that will not stain car 
finishes; helps dissolve and re- 
move road film, bugs and grime; 
leaves windshields without spot- 
ting, and assures anti-freeze pro- 
tection in the washer jar. 
(Continued on page 98) 








“Bendix Research 
on Cleaning 


Techniques 
Pays Off for Me” 


“T’ve found I can save time and 
money by using all three Bendix 
cleaners. Speedclene*, Metalclene*, 
and Econoclene* are made for 
specific cleaning applications. By 
using the proper Bendix cleaner, you 
cut labor costs . . . use less cleaner 
. do a faster and better job.” 
SPEEDCLENE—a super-fast, premium 
parts cleaner which combines posi- 
tive cleaning action with a pleasant 
odor. 
METALCLENE— a cold-immersion cleaner 
which removes dirt, grease, and gum 
from metal parts. 
ECONOCLENE—a multipurpose cleaner 
concentrate which can be diluted 
and mixed in varying proportions 
for economical cleaning. ‘rec. v.s. rar. orF. 


BENDIX ‘wick SOUTH BEND, IND. 
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FRAM’S “TREASURE HUNT CARS” 
ARE ROLLING! 


IN THE FABULOUS 


90,000. 00 


FRAM * 


SILVER ANNIVERSARY 


TREASURE HUNT! 


Read how to get your share! 


10,000 ns marked FRAM Oil and 
Air Filter Cartridges were distributed last 
year and installed in old and new cars across 
the country during regular servicing. These 
cars are now on the road! 


FRAM WILL GIVE YOU the cash amount 
already assigned to the cartridge you find 

. up to $1,000! The car-owner will get the 
same amount . . . so will your wholesaler 
salesman! Everybody has a chance to win! 


CHECK EVERY CAR! Check both oil 
filter cartridge and air filter cartridge. Start 
NOW! Treasure Hunt ends June 30, 1959, 
and is subject to Federal, state and local 
laws and regulations, 
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FILTERS PAY UP TO $1,000... if 
tagged like this! Each Treasure Hunt Tag 
has a predetermined value—based on a 
drawing supervised by bank officials. Values 
are: $1,000, $500, $100, $50, $10, $5, $1. 








lif 
© Mim) / amt 
MOTORISTS WILL LEARN ABOUT 
Treasure Hunt...from repeated announce- 
ments over CBS and Mutual networks dur- 
ing Spring change-over, and from FRAM 
national magazine advertising. 








aha, 


ANOTHER BIG “PLUS”! This luxuri- 
ous sweater can be yours... af no extra cost 
. to use as an award in an oil-change and 
filter-change drive among your own men. 
See FRAM D-8 PROMOTION at right! 


WHEN YOU FIND a Treasure Hunt Car- 
tridge, do this: (1) Detach Treasure Hunt 
Tag (2) Mail to FRAM with your name. . 
your customer’s name . . . and your whole- 
saler salesman’s name. All three win! 


YOU CAN’T LOSE! Whether or not you 
find a winning tag, you're bound to get all 
the extra sales built by this Treasure Hunt: 
Added oil changes, lube jobs and new Oil 
and Air Filter sales! 


D-8 promotion for your men... At no 
cost to you! You get one beautiful 
SWEATER packed with 2 FREE FRAM 
CARTRIDGES (1 C-4 & 1 CH-6PL) and 
SCORE CARD for only $4.50... with the 
purchase of any 24 FRAM cartridges. When 
you sell the 2 FREE FRAM Cartridges at 
regular list, you recover the entire cost 
of the D-8. 


RUN YOUR OWN SALES DRIVE! 
FRAM makes it easy . . . with FULL in- 
structions and FREE SCORE CARD. Just 
assign point value for each oil and filter 
change . . . set a time limit... and award 
sweaters to winners! 
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333. Channelock Pliers 

Champion DeArment Tool Com- 
pany: A new tongue-and-groove 
joint plier for heavy duty work 


has been developed. Called the 
Channellock No. 430 Big Champ, 


this new plier has a 2” parallel 
jaw capacity. Five patented 
interlocking channels provide 
gripping power and, at the same 
time, prevent any slippage re- 
gardless of pressure applied. 


3:34. 
Superior Pneumatic & Mfg., Inc.: 
A new light weight air hammer 


Air Hammer 


ete 


provides Greater 
Brake Parts 
Coverage with 


these Service 
Assortments! 


Mops 
bei 


} Yow're A bver Out of stock when you keep these EIS Brake 

pants Assortments handy! Ask for Catalog No. 26H-18 and 
Assortment Sheet No. 27H-18 and choose the assortments 
that fit your trade! Order enough back-up stock for the 
selections you make and see how your service work is 
speeded — how your profit picture becomes brighter! Get 
set for the big, brake service season with EIS Assortments 
and with the new, EIS Power Brake Parts and Kits! Now, 
more than ever, EIS is THE Brake Parts Line! 


EIS AUTOMOTIVE CORP.,Middletown, Conn. 


Circle 365 on Inquiry Card, facing 3rd Cover 








for attaching “push-on”  fas- 
teners has been announced. Ac- 
cording to the manufacturer, the 
Model SP-900B attaches ‘“push- 
on” fasteners (such as ‘“Pal- 
Nuts” or ‘“Speed-Nuts”) uni- 
formly in '/; the time taken by 
ordinary hand methods. The 
Model SP-900B weighs 20 oz. 


3:35. 
Eaton Manufacturing Company: 
A tester for cooling systems and 
pressure caps has been devel- 
oped by the company. The tester 
model *MS-5009, fits all passen- 
ger caps and radiator fill necks. 
A simple adjustment permits use 
of the tester on both types. A 
single-stroke hand pump makes 
cap testing quick and positive, 


Pressure Cap Tester 





according to the company. The 
unit has a color-coded dial to 
show the pressure to which a 
cap or system is subjected. 
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yency—Humbert & Jones, Inc. 

Victor ata By Gasket Co. 


Ww 


Wagner Electric Corp. 

Agency —Arthur R. Mogge, 
Walker Marketing Co. 

Agency —Aitkin-Kynett Co 
Wayne romp Co. 

Agency E. Aldridge Ass 
Weaver Mig. Co. 

Agency —Arthur R. Mogge, 
Wilkening Mfg. Co. 

Agency -Aitkin-K ynett Co. 
Wix Corp. ‘ 

igency Humbert & Jones, Ine. 
Werld Bestos Corp. 
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K Ptow. 


"I'm a terrible coffee drinker—My wife 
makes terrible coffee!” 








Mixed greens are good for you— 
especially those fives, tens and twen- 
ties. 








“How's that for a combination of foreign 
car economy and American luxury?” 








An enterprising real estate salesman 
of the western part of Texas finished 
describing the area to a prospect from 
the East by concluding: “All west 
Texas needs to become a garden spot 
is a littl more water and some good 
people to settle on it.” 

“Yeah,” replied the 
“that’s all Hell needs, too.” 


easterner, 


A sheltered young New Yorker out 
on his first trip to the West was 
especially impressed with the sheer 
skill with which one cowboy rolled his 
cigarettes. 

“Aw shucks,” said the cowboy, 
taint nothing to rolling them. It’s 
adding the filter that gets me.” 


“>? 


Three slightly inebriated gentlemen 
attending an opera were disagreeing 
about the name of a composition the 
orchestra was playing. One said it was 
a Symphony from Madam Butterfly. 
The second insisted it was the Sextette 
from Lucia. The third noticed a large 
sign at the edge of the stage and said 
he would walk down and find out. 

In a couple of minutes he returned. 

“Well, who was right?” inquired his 
pals. 

“You're both wrong,” said he. “It’s 
the Refrain from Smoking.” 


“What has 12 legs, green eyes and 
a yellow body with red stripes?” 

“IT don’t know. Why?” 

“It’s crawling around your neck.” 


A butcher who had had a particu- 
larly good day proudly flipped his last 
chicken on a scale and weighed it. 
“This one will be $1.35,” he told the 
waiting customer. 

“That really is a little too small,” 
said the woman, “Don’t you have any- 
thing larger?” 

Thinking fast, the butcher returned 
the hen to the refrigerator, paused a 
while, then took it out again. “This 
one,” he said proudly, “will be $1.65.” 

he woman paused for a moment, 
then made her decision. “I know what,” 
she said, “Vl take them both.” 











PREVENTIVE | 
MAINTAINENCE 
PAYS | 


“He had his car overhauled for $50. A 
cop overhauled him on the parkway.” 








Any woman who ever sat on an an- 
tique horsehair sofa understands why 
Grandma wore six petticoats. 
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Chilton's MOTOR AGE @ February 1959 





You Are Qualified to be a Member 
Of The Automotive Service League 


This is a new and unusual organization 


open to all automotive service shops which 


have been qualified by Motor Age. 


haven't done so before, detach and return pupehennated 


the postage free postcard below. 


[The second and lower postcard is for 


more new product information. | 


FOR 
LEAGUE 
MEMBER- 
SHIP 


Please Note! 


When filling out cards— 
be sure to sign your 


Name and Address! 


FOR 
NEW 
PRODUCTS 





Ss 


Thte Careshios Thee 


If you his Exstablistement 
MOTOR AGE 


a 
Ce te te 





PUA RMR Bree Oe tae Se tee ates eens Oe 
(ete en eee oe A ne eee 
eee a petceetee at Re eet er et eee 














To MOTOR AGE 


Please send me our membership plaque in the AUTOMOTIVE 
SERVICE LEAGUE. 


We operate a O Car Dealership O Service Station 
(check one) O Repair Shop © Specialty Shop 


There are full time mechanics at our location. 


Your Company 


Your Name 


Address 
(street & no.) (city) (state) 


Frank P. Tighe, EDITOR MOTOR AGE 2/59 
P.O. Box 102, Village Station, N. Y. 14, N. Y. 


Please send me further information on the New Products, the code numbers of 
which | have circled below. (Be sure to circle the code number). 


LTl LT2 LT3 LT4 LT5 LT6 LT7 LT8 LT9 
310 311 312 313 314 315 316 317 318 319 
320 321 322 323 324 325 326 327 328 329 
330 331 332 333 334 335 336 337 338 339 
340 341 342 343 344 345 346 347 348 349 
350 351 352 353 354 355 356 357 358 359 
360 361 362 363 364 365 366 367 368 369 
370 371 372 373 374 375 376 377 378 379 
380 381 382 383 384 385 386 387 388 389 
390 396 397 398 399 

(Postcard valid for 90 days only) 


Your Name ae ara jutceienaciedacnee tee eee. 
Your Company.... 
Your Business: Wholesaler 


Address 
(street & no.) (city) (state) 





New Literature: 


(Circle postcard number on preceding page ) 


LT 1 Brake Service 
Guide 


World Bestos: Firm has re- 
leased the new World Bestos 
Master Brake Service Guide. 
Booklet gives step-by-step in- 
structions for adjusting and 
relining 20 types of hydraulic 
wheel brakes. Useful features 
reported include the Hydraulic 
Brake Finder which identifies 
wheel brakes on automobiles, 
trucks and buses back to 1936; 
three pages of trouble-shoot- 
ing pointers and inspection 
check list. 


LT 2 Condensed Catalog 


Raybestos Division of Ray- 
bestos-Manhattan, Inc.: A con- 
densed catalog is available. 
The catalog is divided into four 
sections for quick reference. 
It includes the following: 
Passenger Car and Light and 
Medium Truck specifications 
for Brake Lining and Lined 
Brake Shoe Sets; Foreign Car 
specifications for Brake Lining 
Sets; and Raybestos Master 
Overhaul Kit information for 
repairing Dynaflow, Ford-O- 
Matic, Hydra-Matic, Jetaway, 
Merc-O-Matic, PowerF lite, 
Powerglide, Strat-O-Flight, 
Torqueflite, and Turbo-Drive 
automatic transmissions. 





FIRST CLASS 
PERMIT No. 18 
Philadelphia, Pa. 














BUSINESS REPLY CARD 


NO POSTAGE STAMP NECESSARY IF MAILED IN THE UNITED STATES 





POSTAGE WILL BE 


MOTOR AGE 


56th & Chestnut Streets 
Philadelphia 39, Penna. 


Att.: E. W. Hevner 


PAID BY 





FIRST CLASS 
PERMIT No. 36 
New York, N. Y. 














BUSINESS REPLY CARD 


NO POSTAGE STAMP NECESSARY IF MAILED IN THE UNITED STATES 





Chilton’s 


Readers Service Dept. 


POSTAGE WILL BE 


PAID BY 


MOTOR AGE 


P. O. Box 102, 
Village Station, 
New York 14, N. Y. 


LT3 Bearing Catalog 


Detroit Aluminum & Brass 
Corp.: Company has issued a 
new “quick reference”’ engine 
bearing catalog. This manu- 
facturer of Michigan Hi 
Therm engine bearings for re- 
placement describes the new 
catalog as a time saver for re- 
pair shops. Listings are given 
both alphabetically and nu- 
merically. 


LT 4 Lamp Guide 


Tung-Sol Electric Inc.: The 
new 1959 edition of the Tung- 
Sol Lamp and Flasher Servic- 
ing Guide is available. Booklet 
includes lamp and flasher 
specifications for domestic and 
foreign cars and trucks and 
buses from 1946 thru 1959. 
This year it is reported that 
the Guide has been expanded 
to include aiming, installation, 
and replacement specifications 
for the new 6000 series spot- 
light low beam Vision-Aid 
headlamps and the 4000 series 
dual Vision-Aid headlamps. 


LT 5 


Faultless Caster Corp.: New 
catalog just released features 
listing of four tilted-wheel 
casters, designed especially for 
use on creepers and dollies. 
These all-steel casters have 3- 
inch wheels set at an angle of 
45 degrees. 


Creeper Catalog 


LT 6 Tool Catalog 


Vicheck Tool Co.: Firm has 
released a miniature, pocket- 
size catalog descriptive of its 
complete tool and plastic lines. 
Contents include illustrations 
and detailed specifications. 
Among tool items listed are 
alloy steel and drop-forged 
carbon steel wrenches and sets 
of open-end, box and combina- 
tion types, socket wrenches 
and attachments, adjustable 
wrenches, pliers, screw driv- 
ers, chisels, punches, metal 
shears and snips, hammers, 
and mallets. 





LIGHTING 


New...Just off the Press! 


1959 Tung-Sol Lamp and Flasher 
Servicing Guide 


on aiming and installing new 6000 series spot- 
light low beam headlamps and 4000 series dual 


1959 edition features new 6000 series 
headlamps, new heavy duty flashers 
and expanded foreign car sections! 


The 1959 edition of the Tung-Sol Lamp & 
Flasher Servicing Guide has been expanded 
and up-dated to make it more helpful to you 
than ever. Step-indexed for ready-reference, it 
contains lamp and flasher specifications for 
domestic and foreign cars and trucks and 
buses from 1946 thru 1959 .. . important data 


SERVICE Is MORE 


headlamps . . . miniature lamp replacement 
charts ... new heavy duty flasher replacement 
and installation charts... tips on voltage vari- 
ation and a host of other useful information 
... information that will help you boost your 
lamp and flasher replacement profits. If you 
haven't received a copy, ask your jobber. 
Lamp Division 
(%) TUNG-SOL ELECTRIC INC., Newark 4, N. J. 


PROFITABLE WITH TUNG 


Circle 366 on Inquiry Card, facing 3rd Cover 





SOL 


Thermoid Brake Lining 
goes over BIG... 


... because it’s the safest thing on wheels. Whether 
you choose bonded shoes or riveted segments, 
you choose quality and safety when you insist 
on Thermoid Custom-Built Lining—the one 
lining that’s custom-built and certified*, for all 
cars. You can service 90% of the popular car 
market with just two assortments of Thermoid 
Bonded Shoes. 


Peewee eeeeeeeeeeeeeeeeeeeeee 


* 


The only Brake Linings cer- 
tified by the Pittsburgh Testing 
Laboratories. 


Other high quality Thermoid Products .. . 
Modernized to meet modern driving conditions. 





Order from your Thermoid 
jobber today. 


Hi. K. PORTER 
COMPANY. INC. 


Fan Belts and THERMOID DIVISION 
Radiator Hose 


29 


Hydraulic Brake Fluid 
and Parts 


Seeeceeecececeeeeseecececseeeooe 














